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Secretary Fire Dept. 


HENRY G. BARB: 
President 


We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. Ali communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 











“OUT OF THE ORDINARY” 


Writing Surety Bonds for Your 
Clients, Poor or Rich, is Our Busi- 
ness. In Considering Moral Haz- 
ard, Together With the Merits of 
Any Case—and in Accepting 
Other Than Quickly-Convertible 
Collateral—This Company Offers 
a New and Exceedingly Liberal 
Underwriting Policy 


THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


130 William St. New York City 








Consult Your Agent or Broker 
As You Would Your 
Doctor or Lawyer 


All U. S. F. & G. literature 
bears the above slogan. 


The United States Fidelity 
and Guaranty Company is 
primarily an agency com- 
pany and its progress has 
been due to full recogni- 
tion of the agent and his 
rights. Thirty-seven 
branches assure expedi- 
tious underwriting and 
claim service, 


Claims paid since 1896 $135,439,138.3! 
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COMPLETE SET AVAILABLE 


Illinois Standard Tables 





NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 


Modified Preliminary Term, Illinois Standard 
American Experience Three and 


One-Half Per Cent 


TABLES FOR: 
Life and Limited-Payment Life, Eleven Plans. (Vols. I, II and III) 


Endowments for Stated Periods, Seven Plans. (Vols. I, II and III) 
Additional Endowments for Stated Periods, Thirteen Forms. (Vol. IV) 
Limited-Payment Endowments for Periods, Fifteen Plans. (Vols. I, If and III) 
Endowments at Stated Ages, Six Plans. (Vols. I, II and III) 
Limited-Payment Endowments at Ages, Eighteen Plans. (Vols. I, II and ITI) 
Modified Premium Whole Life. (Vol. IV) 

Modified Premium Endowment at Age 85. (Vol. IV) 


IN FOUR VOLUMES 
EACH VOLUME COMPLETE IN ITSELF 
Volume I. Net Premiums and Terminal Reserves. (See also Vol. IV) 
Vol. II. Mean Reserves. (For Forms in Vol. I) 
Volume IIL Cost of Insurance. (For Forms in Vol. I) 
Volume IV. Additional Net Premiums, Terminal Reserves and Mean Reserves 
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METROPOLITAN CASUALTY REJOINS SURETY 
ASSOCIATION 


President J. Scofield Rowe Makes Siatement Setting Forth Company’s 


Position at Present Time 


Metropolitan Casualty Insurance Com- 
pany, New York, is again a member of the 

Surety Association of America following the 

adoption last week of a resolution rescinding 

that organization’s acceptance of the com- 

pany’s resignation. Furthermore, the com- 

pany has discontinued its merit-rating plan on 

contract bond risks. 
will be found in the casualty and surety news pages of this 
issue of THe Spectator. In order that the Metropolitan 
Casualty’s position in the matter might be made clear, THe 
Scofield Rowe, presi- 


A story giving the details of the move 


SPECTATOR sought an interview with J. 
dent of the company, and secured from him the following 
statement, which includes announcement of the Surety Associa- 
tion’s action in choosing a committee on merit rating bonds: 

When the Metropolitan promulgated preferred rates for preferred 
contract risks, when it contended that the competent contractor was im- 
properly surcharged for the losses of his incompetent brother, and when 
it sought the reformation of contract bonding practice in general, it 
stood alone. 

Isolation, however, was no novelty to it. In applying merit rating 
to forgery coverage, whereby the user of check protecting devices ob- 
tained a lower rate, and in the issuance of blanket fidelity bonds, whereby 
the employer obtained full coverage against the dishonesty of any of his 
employees, it had already embarked on new and broader courses in which 
few if any of its competitors were willing to follow. But the Metro- 
politan went on, alone. 

All now admit that credits should be given on forgery policies for the 
use of protective devices, all now concede the necessity of a blanket 
fidelity bond, and while some are not yet convinced that our “merit 


‘ating’ plan is the best panacea for contract bonding evils, many 
that some immediate reform is imperative. 

Accordingly the Surety Association companies, acti 
have requested the Metropolitan to withdraw its re 
\ssociation, to the end that the object sought by it 


sired may be accomplished by concerted rather than divided and per- 


haps hostile efforts. 

The Metropolitan has accepted this invitation, upon condition that th 
Association at its next meeting shall appoint a committee, of which 
the Metropolitan shall be 
necessary in contract bonding practice and promptly to report its find- 


ings and recommendations to the Association for action. 


one, thoroughly to consider the reforms 


The Metropolitan entertains no vain and empty pride of opinion. It 
still believes that its “merit rating” plan as heretofore promulgated best 


copes with the evils under discussion. It is, however, willing to con- 


sider other plans and other methods which may be equally effective. 
it realizes that any meritorious plan applied by all is apt to be of 
greater public benefit than the Metropolitan plan when applied, as now, 
by the Metropolitan alone. It will, therefore, lend its whole-hearted 
cooperaticn to any really constructive reform irrespective of authorship, 
which will command the support of the companies and meet demands 
et the public. 

Pending the deliberations of such committee and the action toe be 
taken on its report, the Metropolitan believes that fairness requires the 
discontinuance of its “merit rating’ contract bonds as of April 15, 1926. 

No new contract merit ratings will therefore be made unless the 
said committee and the Association adopt that principle, or unless and 
until the Metropolitan concludes that a real and general reformation, 
conceived in good faith and endorsed by all or substantially all the 
companies, is hopeless. 

There is good reason to believe, however, that such an accord, satis- 


factory to all, will be speedily and happily consummated. 
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Earthquake Hazards and Insurance 


VII. 


THE EASTERN STATES 


By FREDERICK L. HorrMan, LL.D. 


Consulting Statistician, The Prudential Insurance Company of America. 


HE year 1925 has revived public interest in the earthquake 
hazard in the Eastern States, including lower Canada. The 
earthquake which occurred in Eastern New England on 

January 7, 1925, aroused nationwide interest and re-emphasized the 
conciusion frequently advanced in the past that the historical earth- 
quakes of this region of 200 and 150 years ago were not likely to 
mark the end of an era of siesmic disturbances. The subject is ad- 

mirably reviewed in a paper by Dr. William W. Porter in the 

Seismological Bulletin of December, 1924, who recalls that the 
first definitely recorded earthquake in New England occurred in the 

year 1638, about the first or second of June of that year, locally 

Mr. Porter refers to a 
treatise on earthquakes of New England published by the Boston So- 
ciety of Natural History in 1871, the work of W. T. Brigham. He 

quotcs j. B. Woodworth of the Harvard Seismological Station to the 


described at the time as “great and fearful.” 


effect that there seemingly prevails ‘‘a local periodicity in the intensity 
with an interva! of about one hundred years” and that the latter em- 
phasizes “‘that long periods of quiescence indicate a termination of dis- 
astrophic activity.” Prof. Porter mentions that previous to January 7, 
1925, the most recent disturbances felt in Eastern New England 
occurred on December 30, 1920, but in this case the epicenter of the 
quake was located some distance from Boston, possibly in the St. 
A Boston earthquake occurred on July 29, 1921, 
but its effects were very slight. According to Prof. Porter “‘the re- 
gion known to be affected by the earthquake of January 7, 1925, 
consists of a roughly semi-circular area limited on the east by the 
Atlantic Ocean, on the south, west and north by a circular curve 
passing from a short distance south of Providence, R. I., northwest 
to Worcester, Mass., to Fitchburg, to Manchester, and Rochester, 
N. H., and to the seacoast near Kennebunk, Me., about thirty-eight 
miles south of Portland.”” The intensity was not quite V of the 
Rossi-Forel scale. “‘ The region of greatest intensity appears to have 
been at Rockport on Cape Ann.” ‘The effects of the earthquake 
were felt at sea although the reports are not quite conclusive. On 
February 28, 1925, occurred the St. Lawrence earthquake, which 
was strongly felt over Eastern Canada and in portions of the New 
England States. 
to a narrow belt covering both sides of the St. Lawrence river. Elabo- 
rate investigations were made in connection with this occurrence, 
which has been fully reported upon in the June issue of the Seismo- 
logical Bulletin for 1925, illustrated by careful observations regard- 
ing damages to buildings and structures in the entire area. The con- 
clusion of the investigation was to the effect that the epicenter of this 
earthquake was at a point near the eastern boundary of the Lauren- 
tides park and about half way between Murray Bay and Chicou- 


Lawrence Basin. 


But whatever damage was caused was confined 


tim:. 

In the issue of the Boston Transcript of January 9, 1925, Dr. 
Reginald A. Daly, chairman of the department of geology and 
geography at Harvard University, in a lecture before the Lowell 
Institute, took occasion to assure his audience that ‘‘there was only a 
remote possibility (of another earthquake), inasmuch as New Eng- 
land had had one a year on the average for three hundred years.” 


4 





For such prognostications there is, of course, no authority whatever, 
What may happen at some future time in New England is purely 
a matter of guesswork and speculation. But if the past can be relied 
upon as an indication of what may happen, then the probability js 
decidedly 
tions. It is very true that the New England earthquake of January, 
1925, covered only about 5000 square miles, against more than 
two million square miles affected by the Charleston earthquake, 
New England has probably been very fortunate during the past 
hundred and fifty years, but the long record of local seismic shocks 
is certainly an indication that the earth’s crust in this region is as 


in favor of a recurrence possibly of disastrous propor- 


yet far from stable, although the degree of instability cannot possi- 
bly be accurately determined. In proper recognition of the local 
earthquake hazard, the Engineering Economics Foundation has initi- 
ated a course in earthquake instruction, with particular reference to 
engineering problems. Dr. Hollis Godfrey, who is a recognized 
authority on the subject, properly emphasizes the importance of re- 
search under the organization of knowledge of earthquake movemenis 
in anticipation of possible future contingencies. According to Dr. 
Godfrey, “the protection a man can give in earthquake hazards 1s 
No previous experience in 


Earthquake 


hazard arises from natura! causes and is a problem of mechanics, in 


dependent upon scientific knowledge. 
other fields can enable men to solve its problems. 
which preventive work can only be directed to minimizing effect.” 
Hence the great practical importance of earthquake insurance and 
the imperative necessity that the public shall not be deceived by the 
complacent views of learned professors anxious to please an audi- 
ence. 

The earthquake in New England of January 7, 1925, was fol- 
lowed by another on February 28, the full force of which shook a 
vast area, instrumental records recording severe tremors 500 miles 
from Washington. ‘The shocks varied in intensity, lasting from 
twenty seconds in some places to more than two minutes in others, 
and, according to the Boston Herald of March 1, rocked Boston 
and the northeastern part of the United States between 9:20 and 
9:30, bringing panic to thousands of population in localities where 
such severe tremors had been previously unknown. It was felt as 
far south as Louisville, Ky., and as far west as Chicago. As far 
as reported, no buildings collapsed, but minor damage was reported 
all over New England, especially in the Northern States. In Bos- 
ton, it is said, the results of the quake and its effect on the people 
varied. Many persons on the streets or on the lower floors of build- 
ings apparently gave the tremors no thought. Others, especially 
those in the higher buildings and those packed with thousands of 
others in the theatres, dance halls and other gathering places, paled 
and many hastily sought the open air. Passengers in trolley cars 
and trains and in automobiles felt the shocks. Inside the down- 
town buildings, more especially on the higher floors, the swaying was 
sufficient to bring slight dizziness. All reports agreed that the mo- 
tion of the buildings was lateral, and even in the suburban districts 
terrified householders felt their homes swing back and forth in a 
(Continued on page 23) 












April 


——_— 


— 

THE 
journal 
trustwec 
price 1 
Four | 
eign c¢ 


’ 


Charles 

Robert 

Sholto 
A 


Robe: 


Cullen, 
Edi 


T 


Insuran 
Sole 
of Chai 
Copyrig 
Jou. C 


*| 


| 


A 
stock 
ance 
fered 
sale 
value 
broke 
Caldv 
firm 
the c 
will b 
TATOI 
SPEC 
the 
stock 
ing in 
ing s 
even 
an a 
stock 
effect 
It 
peatit 
insur; 
terpri 
fire 
Ther 
opera 
and 5 
conce 
nevol 
more 
police: 
of ste 
and 
dealit 











Irsday 


tever, 
urely 
relied 
ity 1s 
opor- 
uary, 
than 
lake, 
past 
ocks 
S as 
Ossi- 

ocal 

niti- 

e to 





April 22, 1920 


FHE SPECTATOR 


Editorial 








THE SPECTATOR 


Tue SPECTATOR, established in 1868, is a weekly 
promoting the best interests of 
trustworthy insurance of all kinds. ‘The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
n countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 


PUBLISHERS 


journal devoted to 
eig 


135 WILLIAM STREET, New York 


Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 
Robert W. Blake Loughton T. Smith 
Treasurer Secretary 
Sholto D. Nirk Fred B. ITumphrey 
Assistant Treasurer Assistant Secretary 
Robert W. Blake, Managing Editor; Thomas J. V. 
Cullen, Statistician; Ernest \V. Sullivan, Assistant 
Editor; W. Eugene Roesch, Associate Editor. 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago, Telephone, Wabash 0581 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1926, by The Spectator Company, New York. 


harles H. Nicoll 
Vice-President 








Vor. CXVI APRIL 22, 1926 No. XVI 








A CAUTION 


NEW YORK daily newspaper this. 


week printed the statement that the 
stock of the Missouri State Life Insur- 
ance Company of St. Louis is being of- 
fered by New York stock brokers for 
sale at $77.50 per share, having a par 
It was also said that the 
brokers intimated that they 
Caldwell & Company, of Nashville, which 
firm not long ago purchased control of 
This that firm denies as 


value of $10. 
represent 


the company. 
will be noted in a telegram to THE SpEc- 
TATOR, printed in another column. THe 
SPECTATOR investigated this statement on 
the Street and discovered at least twe 
stock firms which admitted they are deal- 
ing in Missouri State life stock and offer- 
ing same to the public; one of the firms 
even declaring its intention of publishing 
an advertising booklet concerning the 
stock in order that sales may be more 
effectively and rapidly made. 

[t is an axiom, hardly worthwhile re- 
peating that in the insurance world life 
insurance is a recognized beneficent en- 
terprise, and in this respect differs from 
fre or casualty or surety indemnity 
There is, inseparable from its commercial 
Operations, an aspect which all orators 
and writers, commenting on the system 
concede to embrace beneficence and_be- 
nevolence. this 
than other, obligations to 
policyholders take first place over those 
of stockholders and other considerations, 


For reason, perhaps 


more any 


and the public frowns upon wholesale 
dealing in stock of life insurance compa- 


nies as not promising always to better the 


interests of the insured. I*urthermore, 
insurance men themselves recognize this 
discrimination in favor of life insurance 
policyholders and decry any acts which 
may prove inimical to this unwritten law 
of the business. 

Just recently, THE Specrator received 
two comments from men connected with 
large mutual life insurance companies, 
one a prominent official thereof, in which 
it was suggested that the present-day 
trend in the business is toward mutual 
life insurance and away from stock life 
They 


also pointed out that should any scandal 


insurance as a plan of operation. 


develop in connection with purchases of 
stock life insurance companies for specu- 
lative purposes, the definite result could 
not fail to be harmful to the system of 
stock insurance particularly and disas- 
trous to the business of life insurance at 


large. 





CURIOUS decision has been re- 

cently rendered in the Surrogate’s 
Court of New York, by Justice O’Brien, 
in which it is held that a certain kind of 
funded insurance trust is legal and does 
not’ violate the New York law against 
The 


decision is in contradiction to previous 


accumulation of income on trusts. 
decisions upon the subject and we are 
informed that the best legal opinion in 
the city expects it to be reversed in the 
Supreme Court. The case is entitled 
“Estate of Otto 
sions of the trust are somewhat at vari- 


Hartman.” The provi- 
ance to previous instruments which have 
been reviewed by the courts, and the de- 
cision is based upon this fact. Life un- 
derwriters, however, may as well disre- 
gard the apparent reversion in their favor 
until the decision is reviewed by the Su- 
preme Court. While it would undoubt- 
edly be an excellent thing if the decision 
could stand, it is unlikely that such will 
be the case. The law on the subject was 
framed without a thought to the funded 
insurance trust and it is likely that it will 
be changed to accommodate the plan 
eventually. But as long as it stands in 
its present form the courts will undoubt- 
edly continue to declare the funded in- 
surance trust illegal in this state. The 
decision referred to is applicable only to 
a trust of the same nature as that under 
review, and in view of the prebability 
of its upset, the conclusion is that a 


5 


. 


change in the law is still the only remedy 
to the situation, 





WEDDELL has 


editorial 


_ M. been 
appointed 

and manager of the Chicago office of The 
Mr. Weddell is an 
energetic and bright young man with 
experience in insurance journalism and 
is well versed in the intricacies of the in- 
surance business. He is the son of 
Thomas R. Weddell, a well known insur- 


corres ident 


Spectator Company. 


ance writer and publisher in Chicago. 
Mr. Weddell will improve the service of 
THE Spectator in Chicago and vicinity, 
and we commend him to the favorable 


consideration of our insurance customers, 





Albany Legislation 
Atspany, N. Y., April 21.—The 1926 session 
ot the legislature which comes to an end on 
Friday, is notable because of the number of in- 
passed, and the 
workmen’s 


surance law amendments 


slaughter visited upon scores ot 

compensation law amendments. 
Bills passed and sent to the governor in the 

closing days were: 

Kennedy’s, amending 


authorizing domestic life 


Senator section 100, 
Insurance Law, by 
companies to invest their funds in any bank 
and bankers’ acceptances and other bills of ex- 
change of the kind and maturities made elig- 
ible by law for purchase in the open market by 
i-ederal Reserve Banks. 

Senator Bouton’s, amending section 70, In- 
surance Law, by authorizing casualty ‘insur- 
ance companies to insure against loss or dam- 
age resulting from negligence in rendering pro- 
fessional and expert service and for which in- 
sured is liable. 

Assemblyman Dunmore’s bill, 
section 169-b, civil practice act, by providing 
stays of actions on contracts of insurance pay- 


adding new 


able in Russian rubles. 

Governor Smith has signed. these bills: 

Assemblyman Wheatley’s bill, amending sec- 
tion 267, Insurance Law, by authorizing co- 
operative fire insurance companies transacting 
business on advance premium plan to. céde and 
assume risks for reinsurance. 

Also, Assemblyman Ambro’s, amending sec- 
tion 341, Insurance Law, by requiring mutual 
automobile casualty insurance corporations to 
have at least $100,000. instead of $50,000 as a 
cash fund for paying losses. 

Hughes’ Commission bill, adding article 18, 
State departments law, by providing for an 
insurance department, headed by an insurance 
superintendent. 

Senator Bouton, amending section 98, insur- 
ance law, by permitting a domestic life insur- 
ance company to provide a pension for any 
person who is or has been a salaried officer or 
employee thereof, and who may retire by rea-. 


son of age or disability. 
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TEXAS COMPANIES MERGE 


United Fidelity Life Takes Over Business 
of Texas Mutual 


Datias, Tex., April 19.—On April 12 the 
Department of Insurance gave formal approval 
to the merging of the United Fidelity Life In- 
surance Company and Texas Mutual Life In- 
surance Company, both of Dallas. These 
companies have affected an agreement under 
the terms of which the business of Texas Mu- 
tual is merged with that of the United Fidelity, 
according to an announcement by D. FE. Wag- 
goner, of the United Fidelity. 

With assets of more than $1,000,000 and poli- 
cies outstanding: of more than $20,000,000, 
United Fidelity Life Insurance Company for- 
mally assumes all of the outstanding policy 
obligations of the Texas Mutual and agrees to 
continue the policies and carry them in full 
force and effect, according to their present 
terms, the same as if they had been issued orig- 
inally by the United Fidelity. 

The Texas Mutual is conveying all of its as- 
sets, including its present reserves, to the 
United Fidelity. The business acquired by the 
United Fidelity Life Insurance Company 
amounts to nearly $800,000 of outstanding poli- 
cies. 

The United Fidelity announced that it will 
add three directors of the Texas Mutual to its 
directorate. They are: A. D. Hardgrave of 
Kansas City, Mo., and Thos. J. Jones and Thos. 
G. Leachman, both of Dallas. This not only 
strengthens the United Fidelity but gives 
double assurance to the policyholders of the 
Texas Mutual that their interests will con- 
tinue to get careful consideration, according to 
Mr. Waggoner. 

“Within the last five years the United Fidel- 
ity, a Dallas institution, has placed on its books 
more than $20,000,000 of life insurance through 
its own agency force. The new business re- 
sulting from this merger is the first that it 
has acquired in this manner,” said Mr. Wag- 
goner. 


National Reserve Life Stock Dividend 
Held Up 

Topeka, Kan., April 19—The Kansas char- 
ter board has held up the amendment to the 
charter of the National Reserve Life Insur- 
ance Company whereby the capital stock is to 
be increased to $550,000. The company has 
voted to issue a one hundred per cent stock 
dividend to be paid from the surplus of the 
company. Most of this surplus has been con- 
tributed through the sales of stock on a basis 
of five times the par value. 

The charter board is investigating the law 
and it may be that the board will require the 
company to bring a suit to compel the board 
to allow the amendment to the charter. The 
last legislature enacted a law which prohibits 
the payment of cash dividends or the declara- 
tion of stock dividends unless the company has 
earned the surplus except for life companies. 
The original bill provided no exemptions but 
an amendment was inserted in the bill to except 
life companies from the prohibition. The mem- 


bers of the charter board believe the law is a 
good one and should apply to all insurance 
companies. It is also thought that the law as it 
now stands is a discrimination in favor of one 
class of company. The charter board is in- 
clined to refuse the amendment and the author- 
ity to issue the one hundred per cent stock divi- 
dend until there is a court ruling on the ques- 
tion. 


Kansas Cancellation Law 
Toreka, Kan., April 19.—William R. Baker, 
Kansas Superintendent of Insurance, has sent 
a letter to all of the life companies in Kansas 
calling attention to the recent ruling of the 
supreme court regarding the cancellation of 
life policies in this State. The court ruled 


=—= 


that the new forfeiture law did not apply to 
policies issued previous to February 27, 1925, 
and that the older policies could be canceled 
only under the new law. 

It appears that a good many of the life 
companies presumed that the new law applied 
to all insurance policies issued in the State 
Some of the companies had legal advice to 
this effect, it seems. These lawyers did not 
have the last “guess” and the supreme court 
ruled that they were wrong and that the lay 
was not retroactive. Earl Farrish, claims at. 
torney for the insurance department, has been 
advising all the companies to maintain the 
same cancellation rules for all policies issyeq 
prior to February, 1925, that they had had in 
effect since 1913. 
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HOLD 
THE BUSINESS 


A lapse happens at the wrong time. 
policyholder and his family to face unknown con- 
It takes away at one sweep an inheritance 
that is justly due those left behind. 


A lapsed policy is a tragedy. It means that the 
policyholder has lost faith in his ability to provide, 
It is an admission that he hasn’t sufficient confidence 
to believe himself capable of earning enough to safe- 
guard the interests of his loved ones. 
that made it wise to take out the insurance apply with 
greater force now. His responsibilities have in- 
creased, and the cost of insurance at his age 1s greater, 
Perhaps he cannot get another policy. 


The majority of lapses can be saved by an appeal 
to reason, but if a policyholder persists in his attitude 
let him tell his wife and see whether she is satisfied to 
be left without life insurance. 


Insurance Company of America 
Bpwarp D. DuFFiE.p, President 
Home Office. Newark, New Jersey 
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CLOSE SESSION 


Prudential Field Superintendents 
Filled With Enthusiasm 


VICE-PRESIDENTS SPEAK 





Company’s Mortgage Loan Methods 
Graphically Displayed by A. M. 
Woodruff 


A unique and interesting feature of the Pru- 
dential Insurance Company of America’s con- 
ference of superintendents and loan representa- 
tives, which was held at the home office in New- 
ark last week, was the showing of a set of lan- 
tern slides of homes from all over this coun- 
try and Canada, upon which the company has 
loaned money. The views were shown under 
the direction of Vice-President Archibald M. 
Woodruff, in charge of real estate and mort- 
gage loans, who, in each instance gave the value 
of the property and the amount of the loan. 
The views shown were mostly of small homes 
or moderate priced apartments. The superin- 
tendents were thus given an extrardinarily 
graphic lesson in the manner in which the com- 
pany is investing its funds for the direct bene- 
fit of policyholders and public in general. 

Mr. Woodruff explained that the company 
has real estate and mortgage loans in 42 States 
as well as in Canada and the District of Co- 
lumbia. In 1925 the company made 24,907 
such loans in the United States, totaling $196,- 
880,176. The net increase for the vear was 
14,018 loans totaling $116,877,614. The total 
loans on the hooks at the close of 1925 
amounted to $622,615,051. This figure in- 
cludes over 23,000 instalment loans, a form 
which Mr. Woodruff said that the company 
had found very satisfactory. As of March 31, 
1926, the total of the Prudential’s mortgage 
loans had mounted to $652,093,534. 

Thursday afternoon was practically given 
over to the vice-presidents of the company, 
President Edward D. Duffield turning over the 
chair to John K. Gore, vice-president and act- 
uary. In his address he pointed out the virtues 
of the company’s new loan insurance plan. Un- 
der it the agent can sell a policyholder term in- 
surance to cover a loan at an exceptionally low 
rate. No commissions are paid on the business. 
thus avoiding much of the loading charge. It 
is assumed that the agent is fully compensated 
in the service value which will be appreciated 
by policyholder and beneficiary alike. It offers 
the Prudential’s agents an opportunity to avoid 
the criticism and disappointment which always 
follow the payment of claims from which 
necessary deductions on account of policy loans 
are made. 

Mr. Gore pointed out that the company will 
now accept $400,000 on a single life. The com- 
pany will not deduct quarterly and semi-annual 
Premiums not yet due when paying claims in 
the future. 

Frederick A. Boyle, vice-president and treas- 
urer, discussed the financial standing of the 
company briefly. He spoke also of the efforts 
of his department to increase the efficiency of 
the accounting system in use and of the need 


for co-operation from the field forces in the 
way of correct reports in order to do so. 

Edward Gray, vice-president in charge of 
purchases, gave some interesting figures in re- 
spect to the purchases of the company. Over 
$260,000 was spent for paper in 1925, over a 
million dollars for printing and nearly a mil- 
lion for staff disability pensions and the staff 
group insurance, for which the company pays 
the entire premium. 


Mr. Gray also referred to the work of the 
claims committee, of which he is a member. He 
mentioned the company had, during 1925, paid 
20,000 ordinary and 1600 industrial claims on 
policies less than one year old. 

Dr. J. Allen Patton, the company’s medical 
director, placed particular emphasis upon the 
non-medical policies and occasioned some sur- 
prise when he announced that only about 3 per 
cent of the applicants for industrial insurance 
during the past year were seen by medical men 
hefore they were accepted. About 50 per cent 
of the intermediate policies were placed on a 
non-medical basis during 1925 and the percent- 
age thus far this year is about 59 per cent. 
The 1925 rejections in the ordinary branch were 
approximately 5.7 per cent and these have been 
reduced during the first quarter of 1926 by 4.4 
per cent. 

Alfred Hurrell, vice-president and general 
solicitor, scorned the idea that life insurance 
should be regarded as a profession, he classes 
it as strictly a business of salesmanship. He said 
that Prudential men should work at it as skilled 
and earnest men, not as_ self-styled profes- 
sionals. 

The closing session of the conference was 
held Friday morning and was largely given 
over to talks by field men who were leaders in 
some branch of the work. Eugene R. Black, 
president of the Atlanta Trust Company. a loan 
representative, and a former Prudential agent, 
talked at some length upon good citizenship, 
with special reference to the prohibition law. 
Later Colonel Walter Corbett, of Jacksonville, 
Fla., delivered a ringing oration along the same 
lines, exhorting his audience to respect the law 
of the land despite their personal opinions upon 
the merits or demerits of prohibition. 

Other speakers were Superintendent Cooper. 
of Chicago, leader in ordinary: Superintendent 
W. H. Hampton, of Warren, Ohio leader in 
industrial; Manager Payne, of Miami, Fia., 
who led the ordinary managers in proportionate 
increase to allotment: Superintendent Zimmer, 
of Milwaukee, Superintendent John F. Brown, 
of Scranton: Superintendent Michael Kielty, 
of Wilkes-Barre, and Superintendent M. J. 
O’Brien, of Flushing, Long Island. From the 
tenor of the talks, it became evident that the 
Prudential is destined to hang up another big 
record in 1926. 

President Duffield introduced the 
and himself concluded the sessions. 


speakers 
He read 


the necrology list, beginning with Richard V. 
Lindabury, former general counsel, and Fred 
W. Tasney, former vice-president in charge of 
group insurance, to the memory of both of 
whom he paid high tribute. 

In his concluding address Mr. Duffield rec- 
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COMMISSIONERS ON AMERICAN MEN 
TABLE 


Two More Letters Received Giving Opin- 
ions on Proposal for Permissive Use 

Some time ago the editor of THE SPECTATOR 
addressed letters to the Insurance Commission- 
ers of the various States soliciting their opin- 
ions upon the proposal now before the Na- 
tional Convention of Insurance Commissioners 
to make the American Men Table of Mortality 
a permissive standard for the legal valuation of 
life insurance policies. The letter referred to 
the survey of actuarial opinion previously con- 
ducted by Tue Spectator and a full discus- 
sion was invited. 

Many replies were received and were pub- 
lished in Tue Spectator for April 15, num- 
bering twenty-six in all, the majority of which 
show a trend in favor of the American Men 
Table. More replies, subsequently received are 
presented herewith. 


[To the Editor of THe Spectator] 

Re: American Men Table. 

Yours of the 22nd March received. 

We have no statute on this subject and I 
am favorable to attempts at progress. As this 
brings the experience more up-to-date, I should 
permit any company to adopt this standard. 

Joun J. McMaAHAN, 

Insurance Commissioner, State of South 

Carolina. 
April 2, 1926. 
[To the Editor of THe Spectator] 


Reference is made to your letter of March 
22nd, concerning the plan to make the Ameri- 
can Men Table of Mortality a permissive stand- 
dard for the legal valuation of life insurance 
policies, and requesting the views of this office 
on the subject. In view of the fact that there 
are no local companies operating in the Canal 
Zone no comment is offered on the merits of 
the proposed plan. 

C. A. McILvaIne, 

Executive Secretary, Panama Canal Zone. 

April 3, 1926. ve 


Becomes Canada Life Agent 

Irving Riddell, for several .years connected 
with the sales force of The Spectator Com- 
pany, and known to many readers of Tue Sprc- 
TATOR, has resigned to locate in Montreal, 
where he will represent the Canada Life In- 
surance Company, of Toronto, as an agent. 
Mr. Riddell was a successful salesman and will 
undoubtedly prove a4 valuable addition to the 
ranks of the Canada Life agents. He leaves 
The Spectator Company with the best wishes 
of that organization. 


Godfrey B. Moore Moves 
Godfrey B. Moore, manager for the Guar- 
dian Life Insurance Company of America, has 
announced the removal of his offices from 342 
Madison avenue, to 285 Madison avenue. 











ognized the power of his field forces. ‘What,” 
asked he, “could be accomplished if we all 
could but enlarge our vision slightly’? He 
urged the men to exert their full powers to the 
accomplishments of the succeeding twelve- 
month. 
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The Liberal Features of the New York Life's Disability 
and Double Indemnity Provisions 


Illustration of a $10,000 Ordinary Life policy with 1% Disability and with 
Double Indemnity. (For full Benefits and conditions see policy itself.) 


1, In the event of Total and Permanent Disability before Age 60, the Company will pay to the 
_insured the sum of $100 a month so long as he remains thus disabled. 


2. If the evidence is not conclusive as to permanency, but the insured is totally disabled and 
has been so disabled for 3 months the $100 a month will be payable until recovery. ‘The DIS- 
ABILITY INCOME WILL BE PAID FOR THE 3 MONTHS. 


. 3.. Delay in Submitting Proof will not diminish the total payable to the insured if he is still totally 
disabled when proofs are submitted. The policy provides that any disability income shall be 
payable ‘for each completed month from the commencement of and during the period of con- 
tinuous total disability.” 


4. The Disability Provisions Remain Uncanceled after a recovery from disability. Whenever 
the insured furnishes proof that he has again become totally and presumably permanently dis- 
abled, the disability benefits are the same as if no prior disability had existed. 


5. All Premiums Falling Due during such disability are waived, or if paid are refunded. 


6. -If a Premium is Defaulted during such disability, the policy will be restored provided proof that 
such disability has continued for at least 3 months is received prior to six months after the lapse. 


7. The Total and Irrecoverable Loss of the Sight of Both Eyes or of the use of both hands or of 
both feet, or of one hand and one foot shall constitute total disability for life. 


8. No Deduction Will Be Made from the insurance in the event of death because of any premiums 
waived or disability income paid. 


9. At the Time of the Insured’s Death, any disability benefit due and unpaid will be paid to the 
beneficiary. 

10. Dividends are payable in full during such disability. 

11. Full Loan Values are available to the insured, even during the period when the premiums are being 
waived and disability income is being paid. 

12. If Death Occurs by Accident (within 90 days after the accident) the amount payable will be 
double the face of the policy; i. e., $20,000. THE DOUBLE. INDEMNITY BENEFIT is 
without age limit and is in full effect even though the insured, at the time of the accidental death, 
is receiving disability benefits. 

INCREASING DISABILITY BENEFIT 
To certain Class ‘‘A’’ risks, for a moderate additional premium, the Company will grant increasing 
disability benefits as follows: Ona $10,000 policy the Company will pay $100 a month for each completed 

month of the disability up to the end of five years, thereupon this income will be increased to $150 a 

month for a second period of five years, after which the income will be increased to $200 a month for life, 

so long as the insured remains totally disabled. 
DISABILITY TO AGE 65 


Under two forms of policy the disability benefits become effective in event of disability before 
age 65. [hese two forms are ‘Endowment at age 65,” and ‘‘Premiums to 65.”’ 


A NEW FEATURE IN ENDOWMENT POLICIES 


If the insured is in receipt of disability benefits at the end of the Endowment period, such income 
will be continued so long as he is totally disabled, although the face of the policy is paid at the end of the 


Endowment period. 
OF SPECIAL INTEREST TO WOMEN 


Insurance with disability benefit No. 1 may be offered up to $2,500 to women, whether they be 
married or single. 


New York Life Insurance Company DARWIN P. KINGSLEY, 
346 Broadway, New York City President 
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FEDERAL UNION LIFE DECLARES 

STOCK DIVIDEND 

Thus Completes 
Capitalization 


Company Authorized 


Announcement was made by President Frank 
M. Peters last night, that the Federal Union 
Life Insurance Company, of Cincinnati, had de- 
clared a stock dividend of .111111 per cent or 
one share for every nine standing in the names 
of stockholders on March 109, 1926. 

This is in addition to the forty cents per 
share refund on contributed surplus declared 
at the annual meeting in. January, and which is 
equivalent to a four (4) per cent cash dividend 
on the par value of outstanding capital. 

In explanation of the reasons which prompted 
the directors to declare a stock dividend of 
$23,000 at this time, President Peters stated 
that the authorized capital of the company is 
$250,000, whereas only $225,000 had ever been 
sold’ and issued. The laws of certain states 
ito which the company desires to expand re- 
quire that all of the authorized capital be fully 
paid in. 

There is no provision in the Ohio laws under 
which the capital of a life insurance company 
may be reduced; hence it became necessary for 
the Federal Union, in order to carry out its de- 
velopment program, to either sell the unissued 
$25,000 or absorb it through a stock dividend. 
Inasmuch as an ample surplus had been accumu- 
lated and the company was not in need of addi- 
tionalfunds, the latter seemed more 
logical. 


course 


This merely transfers $25,000 from surplus 
account to capital stock account and allows the 
surplus to policyholders to remain unchanged, 
at approximately $375,000, which is a margin 
of safety of nearly twenty-five (25) per cent 
over alk liabilities to. policyholders. 


American Life Convention 


The Medical Section of the American Life 
Convention will be held at the Broadmoor 
Hotel, Colorado Springs, Colo., June 8, 9 and 
10, Arrangements are in charge of Dr. J. B. 
Carl vice- 
chairman, and Dr. F.. 1. B. Jenney, secretary. 
In addition to these three the board of man- 
agers also numbers Dr. Ross Huston and Dr. 
J. T. Montgomery. Among those scheduled 
to speak are: HH. B. Arnold, president of the 
American Life Convention; Franklin B. Mead, 
actuary of the Lincoln National Life: F. B. 


Steele, chairman; Dr. Stutsman, 


Kingsbury, Ph.D., Metropolitan Life  Bio- 
chemical Laboratory, and numerous medical di- 
rectors from all parts of the country. 


State Mutual’s New York Meeting 


The three general agencies in New York 
city of the State Mutual Life Assurance Com- 
pany, Worcester, Mass., will hold a joint 
agency meeting at the Hotel McAlpin, Thurs- 
day, April 29. The three agency managers, 
C. Anderson, Willtam 


tt and Robert L. Jones. 


respectively, are: R. 
MeF lig. 


TAX CASE LOST 





New York Life Unsuccessful in 
Supreme Court 





LARGE SUMS INVOLVED 





Taxation of Deferred Dividend Reserves 
Held Proper—Collector Upheld in 
Four Other Points 


Wasuinoton, D. C., April 19—The United 
States Supreme Court of April 19 decided ad- 
versely to the New York Life Insurance Com- 
pany on all of the five points involved in that 
company’s suit against the Collector of Internal 
Revenue for return of Taxes claimed to have 
been illegally collected. Funds held for dis- 
tribution among policyholders having so-called 
deferred dividend policies cannot be deducted 
from total receipts, the court held, and the col- 
lector acted properly in demanding the pre- 
scribed tax of I per cent on the more than eight 
million dollars claimed by the company for 
1912. 

Bonds and other securities payable at future 
dates, purchased at prices above their par 
value, cannot be amortized, the court decided, 
pointing out that no deduction could be allowed 
unless there was a loss. actually sustained with- 
in the year. Obviously, it was declared, no act- 
ual ascertainable loss had occurred; all of the 
securities might have been sold thereafter above 
cost, and the results of the venture could not 
be known until they were either sold or paid 
off. 

While the court denied that the company was 
entitled to a deduction as addition to reserves 
of the amount claimed as future premiums 
waived under the total and permanent disabil- 
itv clause, this cannot be considered as a defi- 
nite rule on this point, since the court ruled 
that “considering the evidence presented, we 
must accept. the superintendent’s conclusion,” 
that. the item was a liability and not part of 
the general reserve. “There is nothing to 
show how the value of the contractual benefits 
under these policies was arrived at,” the court 
“The company has not shown enough 
to establish its right to the exemption.” 


said. 


Unreported losses, where policyholders died 
during the calendar vear but their deaths were 
not reported before its termination, are a lia- 
bility, but even though the Superintendent of 
Insurance required the company to set aside 
a special fund to meet such unreported losses 
the item does not form an addition to the re- 
serve fund required by law. 

Additions to a fund set aside to provide for 
payment of annuities to former 
agents cannot be deducted as part of the addi- 
tion required by law to the reserve funds. 
“The compensation which an insurance com- 
pany agrees to pay soliciting agents has no 
relation to the reserve held to meet maturing 
and when it sets aside a fund to pro- 
vide payments to such agents this cannot be re- 


soliciting 


policies ; 


garded as a reserve within intendment of the 


statute.” the court held. 
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HAROLD F. LARKIN ELECTED 


Vice-President of Connecticut 
Mutual 


Harold F. Larkin was elected to the vice- 
presidency in the Connecticut Mutual Life In- 
surance Company of Hartford by the directors 
of the company at their meeting last week. He 
has held the position of second vice-president 
since October 2, 10925, previous to this time 
being secretary. 

In addition to his high post with the Connec- 
ticut Mutual Life, Mr. Larkin is also chairman 
of the West Hartford board of finance, in 
which capacity he has served for the past sev- 
eral years. He is also a member of the Center 
Church of Hartford and belongs to the Uni- 
versity Club. 

Mr. Larkin was born in Winsted, Connecti- 
cut, and was educated at Yale University, from 
which he graduated in the year 1906. On ac- 
count of his high scholarship he was awarded 
the golden Phi Beta Kappa key. He entered 
the actuarial department of the Connecticut 
Mutual Life after his graduation from the 
University, and in 1917 was elevated to the 
position of assistant actuary. He won his pro- 
motion to assistant secretary, November 22, 
1918, and on March 26, 1920, was promoted to 
secretary. 

He has won several honors in actuarial work 
as an associate member of the Actuarial So- 
ciety of America. 


Becomes 


Stole to Pay for Life Insurance 

Metropolitan newspapers of New York last 
week carried the story of an auditor of East 
Orange, N. J., who confessed to defalcations of 
$11,000 from his employer to pay the premiums 
on life insurance policies amounting to about 
$640,000. The man confessed that he hoped to 
build up his insurance to a million dollars. It 
was all taken out since April, 1924. His wife 
was an invalid. 

The man was respected by the entire com- 
munity and upon representation of prominent 
citizens and his employer he was released for 
five years on-probation. It was established that 
all of the money taken was spent for life in- 
surance. 


American $200,000,000 


The One-Hundred-Day drive of the Ameri- 
can Central Life Insurance Company, of In- 
dianapolis, for $200,000,000 came to a success- 
ful close this month. The total amount of in- 
surance in force reached was $200,535,501. A 
monster celebration is to be held in Indianap- 
olis, from May 30 to June 2. At the June meet- 
ing a bronze memorial tablet with the names 
of the fieldmen who aided in the drive will be 
unveiled. Special prizes throughout the cam- 
paign aided its success. Among other prizes 
a free trip to the National Association of Life 
Underwriters Convention was offered to the 
men producing and paying for more than $100,- 
oco during the last quarter. 


Central Passes 
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NOW RFADY 
THE 
LIFE INSURANCE 


POLICYHOLDERS 
POCKET INDEX 


annually 





presents the answer to the ques- 
tions 


How did my Company fare last 
year? 
and 


How did the other companies 
fare last year? 





The 1926 edition is now in prepara- 
tion and will be shortly ready for 
delivery. 


ORDER NOW. 


Single copies, Manila 75 cents. 
Single copies Flexible Pocket Book, 


Write for prices in quantity. 


THE SPECTATOR COMPANY 


Publishers 


CHICAGO NEW YORK 














American Life 
Reinsurance Co. 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 





LIFE INSURANCE ACCOUNTING 


Methods Followed by Most Companies 
Described in Book by Charles E. 
Mather 


Most of the literature having to do with the 
accounting methods of life insurance com- 
panies, has been developed from an actuarial 
rather than a strictly accounting viewpoint in a 
new publication of the Ronald Press Company 
entitled, “Life Insurance Accounting.” Charles 
Ernest Mather, A.C.A., C.P.A., member of the 
firm of Stagg, Mather & Co., the author, points 
out that the regulations imposed by State legis- 
lation, have practically compelled certain ac- 
counting methods to be adopted by life insur- 
ance companies. His book deals strictly with 
those methods and is therefore applicable to all 
life insurance companies doing business in the 
United States wherever incorporated. 

The treatise opens with a discussion of State 
regulation and its effects on accounting and the 
chapters following discuss in turn, income, dis- 
bursements, assets, and liabilities. The discus- 
sion of the gain and loss exhibit and a chapter 
devoted to the special needs of the industrial 
insurance branch of the business are in conclu- 
ston. The book contains a number of illus- 
trations which are reproductions from the con- 
vention blank. An effort has been made by the 
author to point out the simplest methods of 
meeting all the requirements of the convention 
blank with a minimum of effort. 

The book is excellently devised as a textbook 
and is especially appropriate for junior em- 
ployees who are ambitious to acquire an ex- 
tensive knowledge of their work. It may be 
purchased through THe Spectator at $1.25 per 


copy. 


Welcomes Advertising Conference Dele=- 
gates to Philadelphia 


William J. Bradley, publicity manager of the 
Home Life Insurance Company of America, 
has sent out an announcement welcoming dele- 
gates of the Insurance Advertising Conference 
convention to Philadelphia, the company’s home 
city. Mr. Bradley points out that those attend- 
ing the conference meeting will have the op- 
portunity to take part in the Sesqui-Centennial 
celebration and urges all to take advantage of 
the welcome that will be extended by the Home 





BANG! 


New Territory— 
New Opportunities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for 
good men. Special Agents and 
District Managers can make fine 
connections. Also some good posi- 
tions open in Michigan, Indiana, 
Illinois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur- 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of policy- 
holders. 

During all these years this institution has 
faithfully maintained the spirit of service 
inaugurated at ts birth. To-day it 
ranks with the best compamies in the 
country and is known throughout the 
land as 

The Company of Satisfied Pelicyholders 
JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 











Life and by the other organizations having @ 
share in the event. 





unlimited production. 


rights. f 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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LIFE INDEX ISSUED 


Fifty-Eighth Publication Again Leads the 
Field 


—— 


The fifty-eighth annual edition of the Life 
Insurance Policyholders Pocket Index for 1926 
. was issued last week by The Spectator Com- 
pany. This book has for years been the first 
publication in the field solely devoted to Life 
Insurance and showing the condition and 
financial statements of American and Canadian 
life insurance companies. Life insurance ex- 
ecutives and managers are vitally interested 
in the results attained by the various compa- 
nies in the past year and annually await the 
publication of the Life Index. The 10926 edition 
of the Life Index contains the essential items 
from the annual statement of two hundred 
and seventy old line legal reserve life in- 
surance companies. It also contains the de- 
tailed statements of sixty-four companies 
which have over $100,000,000 of insurance in 
force. During the past year this list has 
been augmented by the addition of eight com- 
panies—the Bankers Reserve of Omaha, the 
Mutual Trust of Chicago, Occidental Life of 
Los Angeles, the Southland Life of Dallas, 
Tex.; the Western States of San Francisco. 
the Life and Casualty of Nashville, Tenn.; 
the Mutual Life of Baitimore, Md., and the 
Public Savings of Indianapolis. 

In addition to the American companies the 
essential items from the financial statements 
of thirty Canadian life insurance companies for 
five years are given. Other valuable features 
include a list of State officials having authority 
in insurance matters, premiums and losses on 
the disability and accidental indemnity fea- 
tures of life insurance contracts as well as 
business of the leading companies transacting 
industrial insurance and group business. 


Aggregates obtained from this publication 
indicate that the year 19025 was a successful 
one for life insurance companies. During 1925 
these companies wrote $16,074,850,004 of in- 
surance, including ordinary, industrial ant 
group, and their total insurance in force of 
December 31 last reached the gigantic amount 
of $71,029,627,839, while their total assets 
amounted to $11,643,750,810. 


Insurance for the Householder 


“T’ll Never Move Again” is the title of a 
very interesting book by Fitzhugh Green, re- 
cently published by E. P. Dutton & Co. of New 
York. It is a clever dissertation on the troubles 
of the tenant and the landlord. It contains a 
chapter on insurance, and the writer was evi- 
dently at some pains to instruct himself upon 
the subject for attempting the advice which he 
sets forth therein. He advises the householder 
to buy at least four policies—fire, accident, 
burglary and life. Many agents will be inter- 


ested to note that he not only advises to buy 
policies but he also very strongly advises them 
to read the policies after they get them. The 
chapter is one of the best advertisements for 
insurance that the writer has seen for some 
time. 


PRUDENTIAL’S BANQUET 
Edward D. Duffield Asks Field Represen- 
tatives to Work for Better Govern- 
ment 


Presiding as toastmaster of the banquet, held 
in the Waldorf-Astoria Hotel, New York, on 
Thursday evening, April 15, of the Prudential 
Insurance Company of America in connection 
with the meeting of superintendents and loan 
correspondents, President Edward D. Duffield 
devoted his talk to his staff to the subject of 
good citizenship. He visualized the Prudential 
field representatives as a powerful army of cru- 
saders for better government. 

“You men,” he said, “are constantly coming 
in contact with the American family. Your 
duty lies before you. If you believe that the 
administration of civic affairs in your home 
affairs is lax or imperfect it is definitely your 
obligation to serve in moulding public opinion 
in an effort to bring about necessary reforms. 
The perfection of government rests upon recog- 
nition by the individual citizen of his civic 
duty. In all municipalities there is something 
to be done. Ask those who seek to better gov- 
ernment and tell them not only you are pre- 
pared to aid but that the Prudential is ready to 
serve. 

“Do not worry about the great broad ques- 
tions. If you can do something to make the 
town you live in a better town, do that. If 
you want to create a public sentiment, I know 
of no one who can do it more certainly. You 
see more citizenry in homes than any other 
body of men. I hand you this call to service.” 

Other speakers included Sir Henry W. 
Thornton, K. B. E., president, Canadian Na- 
tional Railways: Dr. John Martin Thomas, 
LL.D., D. D., Litt. D., president of Rutgers 
University; Edward Maxson, commissioner of 
banking and insurance for New Jersey; James 
A. Beha, superintendent of insurance for New 
York; and Harold B. Wells, of Bordentown, 
N. J. Sir Thornton outlined the recent devel- 
opment of the Canadian National system from 
a losing to a paying proposition. Mr. Maxson 
and Mr. Beha both spoke briefly in commenda- 
tion of the company’s achievement. The ad- 
dress of Dr. Thomas was an exhortation on 
good citizenship. 

About €00 officers, field representatives, and 
guests of the Prudential attended the banquet 
It was a brilliant and well organized function. 


Kansas Code Commission Busy 

ToreKA, Kan., April 19.—The Kansas in- 
surance code commission is planning to go into 
seclusion next month to work on the proposed 
new code and the suggestions of all the differ- 
ent groups of insurance companies. The com- 
mission met this week and worked out, in a 
general way, the provisions of the code as they 
will apply generally to all insurance corm- 
panies. 

The casualty and surety representatives were 
scheduled to appear before the commission this 
week but sent word that they had not been 
able to complete the proposed code these com- 
panies desired to submit and asked to be heard 

at the May meeting of the commission. 


IT 





Missouri State Life Stock 


The Journal of Commerce Monday {fast 
printed the statement “that the stock of the 
Missouri State Life Insurance Company of St. 
Louis is being offered by New York stock 
brokers for sale at $77.50 per share, having a 
par value of $10.” It was also said that the 
brokers intimated that they represented Cald- 
well & Co. of Nashville, which firm not long 
ago purchased control of the company. 

Since the above publication THe SPECTATOR 
received the following special dispatch from 
Caldwell & Co.: 


[To the Editor of THe Sprcrator] 


We understand New York brokers have been 
trading in minority stock of the Missouri State 
Life Insurance Company. None of the stock 
that we bought from President Singleton of 
the Missouri State Life, or his associates, has 
been offered for sale and is not for sale at the 
present time. We trust this is the information 


you desire. 
CALDWELL & Co. 


Nashville, April 20. 


Opens New Chicago Agency 

The Equitable Life of Iowa has opened a 
new agency in Chicago to inclutle considerable 
territory in Illinois adjacent to Cook county. 
Lawrence A. Williams has been appointed 
agency manager. He was previously for sev- 
eral years with the Equitable Life and re- 
cently has been with the Northwestern Mutual 
in Kansas City. The offices will be at 33 S. - 
Clark street, Chicago. 
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Will he buy insurance for ‘‘protection” 
before ‘‘love of family’? 


Unless you answer INSTANTLY you 
are not a 100% SALESMAN. 
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HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


PACIFIC DEPARTMENT 


233 Sansome Street, San Francisco 


CLIFFORD CONLY, Manage: 





WESTERN DEPARTMENT 
310 S. Michigan Ave., Chicago, Il. 
CG. R. STREET, Vice-President 





BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 
NEW YORK—Ww. H. McGee & Co., General Agents, 11 So. William Street 


SAN FRANGISCO—George L. West, Manager, 233 Sansome Street 
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NEW YORK SURVEYS 

The Theory of Probabilities —Fire insur- 
ance people have perhaps not paid as much at- 
tention as they should to the fact that the 
theory of probabilities does occasionally come 
into play even in their work. This is well illus- 
trated by the recent oil fires in California, 
where property belonging to the same com- 
pany, but two hundred miles apart, was set on 
fire the same day, both fires originating from 
lightning. On the other hand, it is precisely 
such things as these which make the business 
worth while. 

A Remarkable Record.—One does not 
have to be a supporter or an opponent to recog- 
nize the fact that the results accomplished by 
the mutual fire insurance companies, so called 
mill mutuals, are extraordinary. It points the 
way to the extinction of fire waste in proper- 
ties such as they insure. Their experience is 
now at least seventy-five years old, in the case 
of some companies probably longer, and the 
progressive results are showr. by the fact that 


from 1850 to 1875, when there were no sprink-; 


ters, the loss cost was about .25 for each $100; 
from 1876 to 1895, a period when sprinklers 


were being installed, the amount was .18 for 


each $100; beginning with 1896 down to 1926, 
during which period the plants might be con- 
sidered as thoroughly sprinklered, the cost was 
only about .035. The whole experience added 
together only averages something over .055, 
taking into consideration, of course, as this does 
the tremendous volume written since 18606. 
There is no doubt that the sprinkler is the 
really efficient way to reduce fire loss in manu- 
facturing and mercantile properties. 

Insurance Institute of America, Inc.—It 
is a curious fact that in preparing the exam- 
ination papers for this vear the only one that 
got out with misspelled words’ was the paper 
in English. Just the one where you would not 
wish it to occur. It was caught before being 
distributed to the students and reprinted. 

What Is .in a Name?—A book has re- 
cently been published under the title “How to 
Succeed in a Bank.” The author’s name is 
Steel. Is it not about time that someone 
wrote a book on “Fire Prevention” under the 
name of W. B. Arson? 
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BOSTON AND VICINITY 

Institute Examinations.—The Boston Insur- 
ance Library will, as usual, be the scene of the 
examinations of the Insurance Institute of 
America, as of Tuesday, April 20. A total 
of fifty-two have registered for the examina- 
tions. 

Fire Prevention Prize.—A prize of $200 
has been offered by a member of the Massa- 
chusetts Forestry Association for the most ef- 
fective work in reducing the number of fires in 
Needham, Dover and Westwood the coming 
summer. The contest is open to the Boy Scouts 
of those towns. 

Melville W. Grant Appointed.—Melville 
W. Grant has been appointed to succeed Harold 
R. Hatch as assistant special agent of the 
Rochester department of the Great American 
to’ travel New England. Mr. Grant has been 
for the past five years inspector with the sched- 
ule rating department of the New England In- 
surance Exchange. Mr. Hatch recently became 
associated with the Royal Exchange as New 
England special. 

New England Exchange.—Paul W. New- 
man, Travelers; Gordon L. Brown, Northern 
Assurance; Charles F. Kleza, Queensland, and 
H. B. Shepard, New England Fire have been 
elected to active membership in the New Eng- 
land Insurance Exchange. George W. Roberts, 
formerly special for the Springfield Fire and 
Marine, and C. E. Synder, former special of 
the National Liberty, have been elected hon- 
orary members. 

Insurance Society Luncheons.—The. In- 
surance Society of Massachusetss last Tuesday 
started its new plan of luncheons at the Boston 
Yacht Club with a buffet supper and entertain- 
ment. 

Agency Qualification Law.— Governor 
Fuller has signed the agents’ qualification law, 
which requires agents as well as brokers to 
take written examination if the Commissioner 
of Insurance sees fit. The law reads in part: 

the commissioner shall, if he is satis- 

fied that the appointee is a suitable and com- 
It was the contention of. the 
Insurance that the phrase 


petent person.” 
Commissioner of 
“suitable and competent” gave him adequate 
power to demand a written examination. 


FROM SAN FRANCISCO 

Gets General Agency for Albany.—John T. 
Beales, whose appointment as general agent for 
the Columbia Fire Insurance Company of Ohio, 
was announced a few weeks ago, will also act 
as California general agent for the Albany In- 
surance Company, which has been located with 
the Atlas Assurance since the latter company 
purchased control. Mr. Beales opened offices 
this week. 

J. A. Whalley & Co. Get Granite State. 
—President F. W. Sargent, of the New Hamp- 
shire of Manchester, announced in San Fran- 
cisco last week, just prior to leaving for home, 
that the J. A. Whalley & Co., of Seattle, had 
been appointed general agents for the Granite 
State, Pacific States Fire and the Old Colony. 
The firm will open offices in San Francisco in 
the near future. 

New Association Formed.—A new’ local 
agents’ association has been formed under the 
name of the Eastern Contra Costa County In- 
surance Agents Association. J. J. Davi of 
Pittsburgh has been elected president... The 
new local assoication plans to have its’ individ- 
ual members maintain membership also in ‘the 
State and National Associations. A campaign 
to eliminate the “poacher” agent was’ started. 

Agents Plan Sessions.—The 1926 conven- 
tion of the California Association of Insurance 
Agents will be held in Southern California 
during September, although the city has not yet 
been elected by the executive committee. 

Firemans Fund History.—The April edi- 
tion of the Firemans Fund Record is devoted 
to a historical sketch of the company’s difficul- 
ties and subsequent reorganization following 
the 1906 San Francisco disaster. President J. 
B. Levison, who assisted in compiling the data 
reviews the experience of the company and how 
it managed to pay more than $11,500,000 of 
losses, although the company’s assets were 
about half that amount. The story. also in- 
cludes a summary of how the policyholders, 
who became stockholders of the company un- 
der the terms of settlement, have fared during 
the past twenty years. 


R. J. Dalton in New Connection 
For some weeks R. J. Dalton, for many years 
a member of the firm of Weed & Kennedy. 
Inc., of this city, has been engaged with Huff, 
Dreyer & Co., 75 Maiden Lane, New York. 
Rumor says that he has been doing well in his 
new connection. 
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Eastern Union Meets 


The Eastern Union held its regular meeting 
at its headquarters in New York, last week, 
President Whitney Palache presiding. Only 
routine matters were passed upon. John Mar- 
shall, Jr., vice-president of the Firemans Fund 
of San Francisco, was a guest of honor at the 
meeting. 

The resignation of Frederick B. Kellam, who 
recently gave up the managership of the Royal 
Insurance Company’s New York department, 
was accepted and he was voted an honorary 
member. W. Mackintosh, now manager of this 
department of the Royal, was unanimously 
elected member of record for that company. 

Committees are to be appointed to present 
memorial resolutions at the association’s next 
meeting on two members who have been lost 
through death—A. G. McIlwaine, manager of 
the London and Lancashire and its affiliated 
companies, and Charles E. Parker, manager of 
the New England department of the Insurance 
Company of North America and allied com- 
panies. The committee on co-operation re- 
ported work on a modified plan of organiza- 
tion. 


Insurance Law of New York 

Amasa J. Parker, Jr., has recently issued a 
revision of the Insurance Law of New York, 
which includes all amendments in 1925, with 
notes and annotations. The book contains 
chapter 28 of the Consolidated Laws of New 
York and chapter 33 of 1900, this being an act 
in relation to insurance corporations, and con- 
stituting the basis of the law under which in- 
surance companies operate in New York State. 
A very complete index constitutes an important 
addition to the volume. 

The book takes up in order the general pro- 
visions of the insurance law, the previsions re- 
lating to life, health and casualty corporations, 
those relating to fire insurance corporations, 
those relating to marine insurance corpora- 
tions, those relating to title and credit guaranty 
corporations. The sections relating to mutual 
organizations are also included under the terms 
muiual employers’ liability corporations, life 
or casualty insurance corporations, employees’ 
mutual benefit associations, fraternal benefit 
societies, co-operative fire insurance corpora- 
tions, mutual automobile fire insurance cor- 
porations, mutual automobile casualty corpora- 
tions. 

The book contains nearly 500 pages, and is 
well bound in buckram cloth. The contents 
contain a complete guide to any kind of in- 
surance organization desiring to enter the 
State of New York or to form an organization 
for the purpose of doing business there. As 
the New York Insurance Law is generally ac- 
cepted as a standard for the insurance law of 
all other States, this book should be useful to 
insurance organizations all over the country, 
since if in their organization and practices they 
follow the dictums of the New York Insurance 
Law they will undoubtedly be able to find easy 
access to any State in the Union. The book is 
up-to-date in every particular, an dshould prove 
a very valuable guide to insurance companies 


everywhere in the general conduct of their 
business. 

The Insurance Law of New York may be 
purchased through The Spectator Company at 
$6 per copy. 





Examiners Hear William Quaid 

H. M. Carmichael, of Chicago, manager of 
the Oil Insurance Association, and William 
Quaid, vice-president of the America Fore 
group, were speakers at the April meeting of 
the Examining Underwriters Association of 
New York held at the Hotel St. George, Brook- 
lyn, last week. Mr. Carmichael gave out some 
interesting information on large oil fires and 
their causes, while Mr. Quaid dwelt on the 
importance of the examiner and special agent 
in the fire company. 

The following were designated nominees by 
the nominating committee for the offices for 
the coming vear to be voted upon at the May 
meeting: For president, C. P. Maury, Home 
Insurance Company ; for vice-president, Charles 
A. Penna, London Assurance; for secretary, A. 
H. Himes, Royal Insurance Company; for 
treasurer, George A. Bell, American Insurance 
Company; for executive committee, Mr. Rob- 
ertson, American; E. P. Folley, Westchester ; 
James B. Hamilton, Great American; William 
Hunt, Niagara Fire, and Charles J. Purcell, 
Yorkshire. 








Agricultural Insurance Company 

In an advance edition of The Fire Insurance 
Policyholders Pocket Index the ratio of losses 
incurred to underwriting income earned for the 
Agricultural of Watertown, in the year 1925, 
was incorrectly shown as 61.0% (see page 4). 
This ratio should have been 58.3% as it ap- 
pears in the general edition of the Fire Index. 
The item of losses incurred for 1925 is 
$2,716,028; underwriting expenses incurred, 
$2,304,559; ratio of losses incurred to under- 
writing income earned, 58.3%. Totals for ten 
years are losses incurred, $20,923,627 under- 
writing expenses incurred, $16,990,775, and 
losses incurred to underwriting income earned, 
56.4%. This correction applies also to the Em- 
pire State Underwriters, whose policies are 
guaranteed by the Agricultural and whose 
statistics appear on page 22 of The Fire In- 
dex, as well as to the data of the Agricultural 
in the table, “Underwriting Exhibit for 1925,” 
shown on page 102. 

New York Exchange Moves 

The New York division of the New York 
Fire Insurance Rating Organization and the 
New York Fire Insurance Exchange moved 
into their new offices in the National Board 
Building at 85 John street, New York city, 
last week. The telephone numbers are the 
same as formerly—Beekman 6240 to 6247. 


New England Agents’ Meeting 
The annual meeting of the New England 
Agents Associations will be held this year at 
the Griswold Hotel, Eastern Point, near New 


London, Conn. The dates are June 14, 15 and 
16. 
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“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A.H. TRI MBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Gopltel. ........... $1,000,000 

Surplus to Policy 
Holders......... 1,752,290 

ee . 4,543,938 
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FIRE INSURANCE ACCOUNTING 


New Book by William B. Weigand Out- 
lines General Principles in Simple 
Language 


Accountants for fire insurance companies 
will be interested in the announcement of pub- 
lication by the Ronald Press Company, of a 
hook entitled “Fire Insurance Accounting,” by 
William B. Weigand, C. P. A., a former exam- 
iner of the New York State Insurance Depart- 
ment. Mr. Weigand makes no attempt to out- 
line the complete accounting system but con- 
fines himself to the general principles involved. 
Taking up the various items in the annual re- 
jorts of the companies, he traces them back to 
their inception in the transactions and records 
of the companies. As reports are all more or 
Jess standardized in all States, the general sys- 
tem of fire insurance accountancy is likewise 
fairly standard over the country. The whole 
subject is quite similarly treated by the La 
Salle Extension University, where it has met 
with a cordial reception. 

Mr. Weigand opens his book by discussion 
of the State official reports, describing the dif- 
ferences in the convention blank from the ordi- 
nary financial statement of other commercial 
enterprises. He then analyzes in turn, income, 
disbursements, assets, and liabilites. From this 
point he goes on to take up the more com- 
plicated questions involved in the underwrit- 
ing and investment exhibit, using simple lan- 
evage and making the whole subject surpris- 
ingly clear. The final two chapters of the book 
deal with the accounting methods of reinsur- 
ance companies, and marine and other forms of 
companies. There are some notable differences 
in the accounting methods of foreign companies 
writing reinsurance in this country from the 
ordinary accounting of fire insurance com- 
panies. These are clearly brought out by Mr. 
Weigand. 

The book is excellently devised as a textbook 
and is especially appropriate for junior em- 
ployees who are ambitious to acquire an exten- 
sive knowledge of their work. It may be pur- 
chased through Tue Specrator at $1.25 per 
copy. 


H. P. Smith Promoted by Factory 
Insurance Association 
H. P. Smith, assistant manager of the Fac- 
tory Insurance Association, was elected joint 
manager with H. L. Phillips of that associa- 
tion at its annual meeting at the Hotel Van- 
derbilt, New York city, last week. Mr. Phillips 
was granted a year’s leave of absence on ac- 
count of his health. The mecting was well at- 
tended and reports for 1925 showed a success- 
ful year. 
Joseph K. 
Standard of Hartford, was elected treasurer, 
to succeed J. C. Barden, vice-president of the 
Automobile; Henry W. Gray, Jr., of the Lon- 
don and Lancashire, was chosen a director in 
the place of the late A. G. McIlwaine. All the 
other retiring officers and directors were re- 
elected. Edgar J. Sloan, vice-president of the 
‘Etna (Fire), is president of the association. 


Hooker, vice-president of the 





MAY INCREASE RATES 


Union Officials Disturbed by Under- 
writing Results 


AUTHORITY GIVEN 


Western Bureau Expected to Duplicate 
Action—Kentucky First Point 
of Attack 
|Special Dispatch from a Staff Correspondent] 

Wasuincron, D. C., April 15.—Further rate 
litigation throughout the Western Union terri- 
tory is in prospect following action by the sub- 
scribers’ committee of the Western Union to 
the Western Actuarial Bureau giving the latter 
body a practical carte blanche on note proceed- 
ings and litigation in the 32 States in which it 
functions. 

It is the common opinion among the com- 
panies that present rates in general are inade- 
quate and that increases are urgently needed in 
several States to offset the continued losses 
sustained by nearly all the companies in their 
underwritings. Rate litigation now pending in 
Illinois, Kansas and Missouri has been and is 
proving exceedingly costly; and as most States 
have indicated an inclination to stubbornly re- 
sist increases, the probability is that the carry- 
ing out of the proposed plans will more than 
double the present litigation expense and may 
even force it over the million dollar mark. 

The companies are determined, however, to 
put the rates on an adequate basis and in the 
Union meeting at Washington, D. C., last 
week authorized the Western Actuarial Bureau 
to institute proceedings, and litigation, if neces- 
sary, in any State of the West where the fire 
business has been persistently unprofitable dur- 
ing the past five-year period. It is expected 
that the subscribers’ committee of the West- 
ern Insurance Bureau will co-operate fully in 
similar action at its meeting in May, and it is 
possible even that the Bureau’s executive com- 
mittee, which has the necessary power, will 
give the Actuarial Bureau its authority with- 
out waiting for the May sessions. 

The first action will probably come with a 
request for a general rate increase in Ken- 
tucky, where underwriting losses have been 
very bad and where prelimnary skirmishes 
have already been held with the antagonistic 
State Rate Board. 

Several routine matters of business were set- 
tled in the final morning session of the Union 
meeting and various recommendations of the 
governing commitee were voted on. 

The new Consolidated Loss Adjustment 
Bureau in Cook county was considered with 
great interest and it was decided to make no 
change in its present plan. 

The rule, voiding all policies of an assured 
on the premium adjustment grain cover plan 
where it was found that other insurance of an- 
other form was carried on the same property, 
was adopted in principle and the governing 
committee was instructed to make some slight 
revisions and then pass it. 

Various changes in the use and occupancy 
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NEW YORK BROKERS DINE 


Metropolitan Association Affair 
Attendance of Over 600 


More than six hundred attended the first an- 
nual dinner of the General Brokers Association 
of the Metropolitan District, Inc., held at the 
Hotel Astor, New York city, last week. The 
affair, characterized as one of the largest of 
its kind ever held, was a success in every sense 
of the word and augurs well for the continued 
welfare and splendid work of the organiza- 
tion. 

Co-operation was the keynote of the majority 
of the after-dinner speeches which were re- 
stricted to five minutes each. Herman A. Bay- 
ern, toastmaster, and president of the associa- 
tion, in a preliminary address emphasized the 
importance of unity among the brokers in order 
to insure the success of the insurance frater- 


Draws 





HerMAN A. BAYERN 


nity. He went on to list the aims of the or- 
ganization. 

The speakers and their topics were as follows: 
Hon. Floyd N. Dull, vice-president, Commer- 
cial Casualty Company, “Co-operation Between 
Brokers and Companies”; John E. O’Brien, 
secretary, New York County Lawyers’ Asso- 
ciation, “In Union There Is Strength”; Harry 
A. Stevens, president, Insurance Brokers As- 
sociation of Massachusetts,’ “Rules and Regula- 
tions Covering Brokers in Massachusetts”; 
Hon. Terence F. Cunneen, third deputy superin- 
tendent of Insurance, New York, “Co-opera- 
tion’; Vincent Cullen, vice-president, Fidelity 
& Deposit, “Co-operation on Fidelity Bonds” ; 
Hon. William R. Bayes, president, Brooklyn 








tee, were approved. The changes were mainly 
of a minor sort shown by experience to be 
necessary to clarify the form, though one im- 
portant alteration was made, as follows: Reso- 
lution adopted that it shall not be permissible 
to cover loss sustained by canners or packers 
of perishable fruit or vegetables as a part of 
the U. & O. contract, but that such loss shall 
be covered under a separate policy and specific 
form to be prepared by the subscribers’ actu- 
arial committee and submitted to the governing 
committee for approval. 








Fire Insurance 








UNION OIL LOSS 


About $6,000,000 of Insurance 
Involved 








LINES JOCKEYED ABOUT 





Wooden Reservoir Tops Blamed by Engi- 
neers—Possibility of Recurrence 
Doubted 

San Francisco, Cat., April 16.—After a 
survey of the insurance market in San Fran- 
cisco it appears that the insurance loss on the 
two Union Oii Company fires, which burned at 
the same time although in “farms” more than 
two hundred miles apart, will total approxi- 
mately $6,000,000. The greater portion of the 
loss will be on reservoirs which were insured 
in both locations, San Luis Obispo and Brea, 
under one schedule. Although many tanks also 
burned. the loss of this form of container will 
be considerably less because the schedule cov- 
ered eleven different locations. The tank loss 
also will fall over a large number of companies 
for smaller amounts than the reservoirs. 

The Hartford, Queensland and the National 
Union were the important direct writing com- 
panies on the line and will suffer the largest 
net losses. Estimates as to the amounts vary 
and the companies themselves have not at- 
tempted to announce any definite figures. The 
line was considerably jockeyed about in the 
San Francisco market, owing to cancellations 
on reinsurance almost up to the day of the 
fire. Other companies having large gross lines 
were the Royal, Firemans Fund, Globe & 
Rutgers, Chas. A. Colvin office, Marsh & Mc- 
Lennan, London Assurance, Benj. Goodwins’ 
companies, and the Patriotic. The reinsurance 
was fairly well distributed, although there were 
a number of companies which had either de- 
clined the first offering or canceled later and 
had nothing on the risk when the disaster oc- 
eurred. 

In a report of the engineers of the Board of 
Fire Underwriters of the Pacific, who have just 
returned from the two fields where they sur- 
veyed the situation, they caution against fur- 
ther writing of large reservoirs with wooden 
tops and intimate that oil schedules and rates 
should be revised. The “freak” loss, as some 
have come to call it, was caused by lightning 
which struck three large reservoirs at San 
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Luis simultaneously. Such an outburst almost 
immediately got beyond control and after burn- 
ing for more than four days, when all reser- 
voirs were burned out and all but four out of 
nineteen were destroyed, it was found that the 
property loss to the “farm” and the surround- 
ing territory was well towards twenty millions 
of dollars. The Union Oil Company, although 
it was fairly well covered, will lose twice as 
much as the insurance companies because of the 
damage done to adjoining properties, the oil 
having flowed, while boiling, ten miles to the 
sea. . 

The reservoirs were—most of them—built 
during war times, in a hurry, to hold the over- 
production of oil. Engineers blame over- 
production as one of the reasons for the 
present heavy loss. At Brea, the loss was 
much smaller as well as the damage. Had only 
this tank farm burned the insurance loss would 
have been nominal. Both “farms” burning at 
once, however, brought about a veritable con- 
flagration. 

Clarence E. Allan, W. K. Withers and Chas. 
C. Peckham are now in Los Angeles adjusting 
the loss with the Union Oil Company. 

The fire had the effect of causing cancella- 
tions on other oil lines and has brought about 
an agitation for an increase in rates, although 
the report of the engineer says that it is very 
unlikely that such a fire would ever occur again. 
’ A newspaper dispatch from Hartford, dated 
last week, reads as follows: 


Richard M. Bissell, president of the Hart- 
ford Fire Insurance Company, today estimated 
his company’s loss in the recent California oil 
tank fires at $500,000, He said also that as a 
result of the disaster in that region a general 
reduction in all oil lands in California has 
been ordered, and in some instances a can- 
cellation of policies has been made. 

Mr. Bissell predicted that because of the 
lightning hazard, which had been considered 
negligible when the policies were written, the 
rates would have to he raised and a more con- 
servative policy adopted. The Hartford Fire 
Insurance Company wrote policies amounting 
to nearly $3,000,000. 

“Tf our loss should run to $500,000 or $600,- 
000,” Mr. Bissell pointed out, “it would onlv 
mean a loss ratio for the year of I per cent. 
Last year we did a business of over $60,000,000 
in premiums.” 

The Hartford Fire’s business 
insured by many companies. 

Guy FE. Beardsley, vice-president and secre- 


there is re- 


tary of the “Etna (Fire) Insurance Company, 
has estimated his company’s loss at $262,500. 


Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


‘ Losses paid since organization over 65 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


THE SPECTATOR 


Thu today 
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AUTOMOBILE INCREASES 
CAPITAL 


Twelve Million Dollars Added to 
Funds of Company 





ALFRED STINSON ELECTED 





Becomes Vice=-President—R. M. Bissell and 
Edward Milligan Added to Directorate 
Stockholders of the Automobile Insurance 

Company, by unanimous vote, today adopted a 

resolution of the Board of Directors Providing 

for an increase in the company’s capital stock 
by the issuance of 10,000 additional shares at 

a par value of $100, to be offered to stock 

holders of record in proportion to their hold. 

ings at $1200 a share. 

It is expected, of course, that the Etna Life 
Insurance Company, which owns about three. 
fourths of the Automobile’s stock, will sub. 
scribe for the entire new issue. 

Approximately 35,002 shares of the 40,00 
outstanding were represented by the vote to- 
day. The meeting was entirely formal. No 
prepared statement was read by President Mor- 
gan B. Brainard as he had previously explained 
that the new financing would give the Auto- 
mobile Insurance Company a capital of $5,000 
000 and an immediate surplus of approximately 





Manager for 
Canada 


Canadian, at present a branch man- 
ager, would like to hear from a non- 
tariff fire insurance company that 
would consider appointing a manager 
for Canada. 


Advertiser’s experience extends over 
fifteen years and embraces head office, 
field and branch work. Positions 
held have been those of examiner, 
chief clerk, inspector and _ special 
agent. 


Managing policy would include new 
departures in agency appointments 
the result of a close study of this 
question. 


Box 105, THE SPECTATOR 





























# INSURANCE ISSUED 








Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 





Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 

















LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 






Tourist Baggage 
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MAN IN HIS HOME TOWN. THINK IT OVER! 
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THE SPEC TA FOR 


Fire Insurance 








_———— 


$6,000,000, together with reserves fully adequate 
to meet all losses incurred. 

Immediately following the meeting, President 
Brainard announced that R. M. Bissell, presi- 
dent of the Hartford Fire Insurance Company 
and the Hartford Accident and Indemnity Com- 
pany, and Edward Milligan, president of the 
Phoenix Insurance Company, had consented to 
serve on the Board of Directors of the Auto- 
mobile Insurance to fill the two 
vacancies caused by the resignation of former 
Vice-President and Director C. H. Remington 
and the death of M. G. Bulkeley, Jr., treasurer 
and director of the company. 

Later it was also announced that Alfred Stin- 
son had been elected a vice-president of the 
company. As was announced in THE SPEC- 
tator, his services were recently secured by 
the Automobile to take charge of its underwrit- 
ing and his election to the active vice-presi- 
dencv of the company was predicted. 


Company 





INSURANCE STOCK QUOTATIONS 


All Bids and Quotations Subject to Con- 
firmation 


As insurance stocks are becoming more and 
more popular as an investment among insur- 
ance men, THE SPECTATOR will carry each week 
quotations of the bids and offerings of those 
most actively dealt in. It can be readily un- 
derstood that these quotations are not firm, 
due to the fluctuation of the market and are 
only intended to indicate the activity of their 
trading. 

The following quotations are from reliable 
New York stock houses and if any of our 
readers are interested in stocks not appearing 
in this list, the Research Bureau of THE 
SPECTATOR will endeavor to give to any corre- 
spondent whatever information may be desired. 


Bid Offered 
Aetna Life H. R. 


a Et Ae ere 540 560 
Todd & Leonard, N. Y...........:. 540 560 
Aetna Life Rights 
Clinton Gilbert, IN. Vo. 5... 05 cece 172 176 
American Alliance 
ROC a 315 325 
Tedd & Leonard, N. ¥......-sccecs 310 320 
American of Newark, Gs hig 
Gilbert Elliott & Co., gp 20 23 
American Surety 
Gude, Winmill & Co., N. Y........ 165 170 
Boston Insurance 
Gude, Winmill & Co., N. Y........ 445 460 
Carolina Insurance 
Gilbert Elliott & Co., = i os-ecevaise 28 31 
Gude, Winmill & Co., N. Y........ 27 30 
he. ‘Rice, Je., & Co., N. ME os vie siave 27 30 
City of New York 
Gilbert Elliott & & Co., N. Y...... 310 320 
Gude, Winmill & Co., * _Y. rca 310 325 
J. KE. Ree, Jr., Co., NEU deskccl a 310 320 
Todd &tLeonard. OCT Tere eT 312 316 
Continental 
Gilbert Elliott & Co., N. Y........ 120 124 
ee a Se, Oe rere 122 126 
Gude, Winmill & Co., N. Y........ 122 125 
3. Rice, hse COs, Is Mocs 6 kere 120 126 
Fidelity- Phenix 
Gilbert Elliott & Co., N. Y........ 160 165 
Cimon Gibert, Me Vos. 'ss.2 cc es os 160 165 
Gude, Winnall & Co., N. Vi... cee 160 165 
J. K. Rice, Jr., & Co., YS er 160 166 
Fireman’s of Newark” 
Chmton Gilbert. 0. Voc 05 ss ee ece 233 239 
Franklin Fire 
Gilbert Elliott & ee Ws Wig ck cece 182 187 
Glens Falls 
silbert Elliott & Co., N. Y........ 37 39 
Globe & Rutgers 
Curtis & Sanger. Ne Voi vies ais. 6.0i6 ee 1500 1550 
Cimton Gitert; No Wisin c te cseee 1400 1500 
Gude, Winmill & Cin Si Bes seus 1400 1500 
Wiles RICG. The, Ge COs ING Me = vc bc0is ~ SECO avo 
Jos. Walker & Sons, 1 ee 1430 1460 
Great American 
Gilhert Bihtott &:Co., N. VW 6s oss 284 288 
Clinton Gilbert, NW. Wiis ssi ck occas 284 288 
Gude, Winmill & Co., Nee acs 282. 287 


J. KE Rice, Jr., & Co. No Ve... cc. 284 
Todd & Leonard, N. ¥............ 284 288 
Hanover Fire 


Gilbert Elliott . ~ RNG Wetetanens 185 195 
J. K. Rice, Jr., Co., Ly oD pees 190 200 
Todd & pte 15 ae 187 195 
Harmonia 
J. me. enon, Je., & Ce., Mi Wicccccccs 48 53 
Home Insurance 
Gilbert Elliott & Co., N. Y........ 336 340 
Clinton Gilbert, N. Y. pnd de torah 336 341 
Gude, Winmill & Co., N. Y.. Ranmeaa 336 341 
= Rice, , oe 2 SS. 335 341 
Todd & Leonard, WEY... 342 





Homestez ad 
5. Rice, Jr., & Co., N. V....... 28 32 
Importers and E xporters 


Curtis & Sanger, N.Y |... «6 cos ccce 63 70 
Insurance Co. of North, Ame rica 

Clinton Gilbert, N. ee oS ob 51 53 

Gude, Winmill & . St ak a 50 52 

Todd & Leonard, N. Y. Sacereee 50 52 
Maryland Cz asualty 

Curtis & Sanger, N. V. .........- 97 99 

Gude, Winmill & Co., N. Y........ 96 9Y 
Metropolitan Casualty 

Curtis & Sanger, N. V. 2.2: i... 60. 85 91 
Milwaukee Mechanics 

Todd & Leonard, N. Y............ 32 35 
National Surety 

Curtis & Sanger, N. Y...../...... 202 208 
National Union Fire 

Todd & Leonard, N. Y............ 240 250 
New Jersey Fire 

Todd & Leonard, N.Y ii..c...60606 37 40 
New York Casualty 

Gude, Winmill & Co., N. Y........ 101 106 
Niagara Fire y 

Gude, Winmill & Co., N. Y........ 245 

Todd & Leonard, N. Y...5...0..6 242 
Northern Insurance 

Gude, Winmill & Co., N. Y........ 280 295 

Todd & Leonard, N. Y...<.6...0.- eau 250 
North River 

Gude, Winmill & Co... N. ¥........ 115 

Jos. Walker & Sons, N. Y......... 110 115 
Stuyvesant 

Gilbert Elliott & Co.,N. Y........ 210 220 

Gude, Winmill & Co., N. Y........ 200 215 
Travelers Insurance 

Gilbert Elliott & Co., N. Y........ 995 1010 
Travelers (Rights) 

Gilbert Elliott & Co, N. Y........ 230. 235 
U.S, Fid. & Guar. 

Jos. Walker & Sons, N. Y..:...... 196 198 
U. S. Fire 

Gude, Winmill & Co., N. Y........ 145 x 

Jos. Walker & Sons, N. Y.......... 135 141 


Westchester Fire 


Curtis & Sanger N.Y... oko cise 15 47 
Gilbert Biiott & Co... N. Y......2+ 45 47 
Clinton Gilbert, N. Y.. pueawes 45 46 
Gude, Winmill & Co., NEWS 55, 45 47 
Pe) Bec Ne, Veo Oe CO IN. Weis a Saree 45 47 
Todd & Leonard, N Y.........++- 15 46 
Jos Walker & Sons, N Y....... 14 46 


NEW ORLEANS NEWS-:LETTER 
W. M. Railey Becomes an Adjuster—W. 
Stanley Pearce Moving from Atlanta 
April 18—My friend, 
adjustment 


New ORtEANS, La., 
Wm. M. 


of insurance claims for the policyholder, as a 


Railev, has taken up the 
profession. 


For this work Mr. Railey is especially well 


equipped and I know of no one with capacity, 


ripened by mature experience, superior to his. 


He possesses in an eminent degree the two 
qualities essential to the command of success, 
integrity and knowledge. 
In Rasselas, Dr. Johnson expresses the opin 
ion that “integritv without knowledge is useless 
and knowledge without integrity is dangerous.” 

Railey possesses both knowledge and integrity 
intrust 


on a fifty-fifty basis. Those who may 


their interests to him will receive efficient, safe 


and especially honest service, while the rep- 
resentatives of the companies will find in him 
a foeman worthy of their steel from every 
standpoint. 

“oldest and best” 


Some of the are not only 


complaining of the inroads being made upon 
their business by the bushwhackers, but feel 
that they have reached a point when endurance 


has ceased to be a virtue and are, without clam- 


17 


orous ostentation, taking steps to protect their 
interests. 

Unless something be done to curb the activ- 
ities of the bushwhackers the time will soon 
come when many of those companies which 
have always been punctilious in their observ; 
ance of correct rate practices will be found un} 
blushingly active in bushwhacking ranks. 

The legislature will meet in May and ap 
earnest and well directed effort should be made 
to secure the enactment of remedial legislation. 
I believe such an effort can be brought td 
successful fruition all will take an oar anfl 
pull manfully together. 
the trick; why 
suit ? 

W. Stanley Pearce, 
Atlantic Marine Department of, the Firemans 
Fund of California, will‘on May’ 1 transfer hts 
Atlanta to New Orleans. ! 

T. J. Cahill, who has for the last seven years 
been connected with the Firemans Fund Marine 
Department in New York will be Mr. Pearce’s 
assistant in New Orleans. O’ Hacerty. ! 


Mississippi has turne@ 


should not Louisiana follow 


who is in charge of the 


headquarters from 


W. D. Owens Heads Brokers Association 
The Fire, Marine and Liability Brokers 
Association of New York City héld its annual 
meeting at its headquarters at 80 Maiden Lank, 
New York City, yesterday. The reports of tlie 
officers showed thé organization to be in a very 
satisfactory condition, 
bership and finances. 


both as. regards memi- 
elected directors for 
terms of three years: J. A. Eckert of John A 
Eckert & Co., Frederick S. Little of R. C. 
Rathbone & Sons, Inc., George P. Nichols 
Frederick E. Driggs & Co., Carlton O. Pate 
of Pate & Robb, and Louis J. Rice of Hage- 
dorn & Co. 

At the directors, 
held immediately after the association meeting, 
the following officers were elected for the ensu- 
ing year: President, W. Douglas Owens, of 
Owens & Phillips; vice-president, Reuben E. 
Kipp, of De Lancy, Kipp & Swan, Inc.; treas- 
Carlton O. Pate, of Pate & Robb: sec- 
Jerthold M. Harris. 


The following were 


meeting of the board of 


urer, 
retary, 
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Analysis 
With 
Comparative Earnings 


1925—1924—1923 


Furnished on Request 


TODD & LEONARD 


Members New York Stock Exchange 


25 Broad St. 
New York 


Telephone 
Whitehall 4169 
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RESIDENCE 


BURGLARY, THEFT & LARCENY 
BURGLARY ONLY— 
SPECIFIC COVER— 
WITH OR WITHOUT 
COINSURANCE— 
PERSONAL 
HOLDUP— 


ROYAL INDEMNITY COMPANY 
84 William Street, New York City 

















FIVE YEARS YOUNG 


Kansas’ Strongest 
Life Insurance Company 


Conitel .......; $275,000 
Serplus.......- $460,000 


SALESMEN WANTED 


To sell something new in 























life insurance in Minne- 
sota, Iowa, Nebraska, Mis- 
is “tes gouri, Kansas, Arkansas, 
Oklahoma and Texas. 

















Our New Hone Office 
“Built Without Using a 
Dollar of Policyholders’ 
Money.” 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 




















NOW READY 


INDISPENSABLE TO EVERY LIFE AGENT 


Two Companion Pocket Publications 
Unequalled as Canvassing Documents 
THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
THIRTY-FIFTH ANNUAL EDITION, 1926 


Presents complete premium rates and policy forms of 185 
companies, 

THE Hanpy GuInE gives the facts concerning premium rates, 
surrender values, policies and applications Ps the active life 
insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 
gether. The volume also contains annuity rates, reserves upon 
various mortality tables and rates of interest, etc. 

Its value to every progressive agent is incalculable. 

In the many years of its publication THE HANDY GuIDE has 
maintained the highest reputation for reliability and complete- 


ness. 
Price, in flexible binding, $4.00 
Price, with thumb index, $4.35 


Vest Pocket 
Life Agents Brief 


1926 EDITION 


A most convenient work on premium rates, dividends, net 
cost, cash values and policy provisions. 

Premium rates for 146 companies shown at a glance. Ali 
companies listed under each age. 

Dividends and Average Yearly Cost for 5 and 10 Year 
Periods. A valuable series of tables, showing dividends paid 
year by year for a period of ten years and the average yearly 
cost for both five and ten year periods. The schedule covers 
Ordinary Life, Twenty-Payment Life and Twenty-Year En- 
dowment policies issued at ages of 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 
panies. 

An innovation of value and importance new this year is 
the presentation of rates for all ages on the feature policies of 
the companies. 

This edition of the LirE AGENTS BRIEF also presents, in 
compact form, the amount of annual dividends per $1,000 of 
insurance paid in the year 1926 on the three leading forms of 
policy contracts, viz.: Ordinary life, twenty-payment life, 
and twenty-year endowments, issued during a period of five 
years. The dividends are given for ages at entry of 25, 30, 
35, 40, 45 50, 55 and 60. By a concise form of arrangement 
the figures are shown in immediate contrast with the premium 
charged, so that the determination of the net cost is easily 
arrived ac. 

In the 1926 edition are presented in detail, Industrial 
Rates, lists of companies transacting sub-standard business, 
and companies accepting business in connection with bank 
deposits. 

The Lire AGENTS BriEF also shows a record of deferred 
dividends and group insurance and United States war insur- 
ance rates. ; 

Policy provisions ciearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses, disability and double indemnity benefits. 

Net costs shown for ten years and fifteen of actual experience. 
No estimates or guesswork. 

Cash values presented in most comprehensive form. 

The best and most inexpensive book for agents. 


Price, in flexible binding, $2.00 





THE SPECTATOR COMPANY 
CHICAGO 
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CONTRACT BONDS 





R. H. Towner Explains Position of 
Sureties 





SERVICE TO BUSINESS CITED 





Attacks on Corporate Underwriting Lack 
Basis in Fact 


R. H. Towner, of the Towner Rating Bureau, 
addressed the Surety Underwriters Association 
of Massachusetts last Friday, and pointed out 
that many of the attacks on corporate sureties 
writing contract bonds, as made by organiza- 
tions in the contracting business and by other 
sources, were without foundation in fact and 
were both ill advised and illogical. On this 
point, Mr. Towner said: 

During the past year or so an _ energetic 
propaganda against the use of surety bonds on 
Public and Private Contracts has been fo- 
mented and circulated by various organizations 
in different parts of the country. Many of 
these organizations profess to be sincerely de- 
voted to improvement of the contracting busi- 
ness and to that end desire to do away with 
what they call “abuses” of Contract Bond Un- 
derwriting. Others assail the surety companies 
frankly on the question of their premium rates. 
None of these organizations has displayed any 
clear knowledge either as to the nature and 
function of Contract Bonds and the sureties’ 
liabilities and obligations thereon; nor any ac- 
curate knowledge on the subject of premium 
rates. The most extravagant statements are 
made under the protection of the anonymity 
of a circular or of “resolutions” adopted by 
some of these bodies; although the statements 
made therein as to the surety companies’ pre- 
mium rates are never accurate, always mislead- 
ing and sometimes wholly false. 

Continuing his discussion, the head of the 
Towner Rating Bureau showed the coverage 
given by contract bonds and described in- 
stances showing the great aid given to the 
contracting business by surety companies in 
addition to the financial responsibility they as- 
sume in guaranteeing the fulfillment of the 
contract. In conclusion Mr. Towner said: 


These examples show that contractors’ de- 
faults are of the nature of an unforeseen cas- 
ualty. Some of them are certain to occur, but 
when and where nobody knows. They are as 
certain to occur to old and experienced con- 
tractors as to the young and inexperienced. In- 
deed, it has become a maxim with Contract 
Bond Underwriters that every contractor who 
stays long enough in the game goes broke at 
last. If you were to read some of the litera- 
ture put out by contractors’ organizations and 
their spokesmen in their propaganda against 
the bonding companies you will find a pathetic 
Picture of the contractors as “Nellie the Beau- 
tiful Cloak Model,” pure and innocent and per- 
secuted by the wicked underwriters. It is a sad 


(Concluded on page 21) 








E SPECTATO 


CASUALTY, SURETY AND MISCELLANEOUS 





THE 
OBSERVATION POST 











(‘OME surety executives have long viewed 

the absence of the United States Guarantee 
Company from membership in the Surety As- 
sociation as a thing to be remedied, if possible. 
They point out that about 07 per cent of all 
surety business is written at rates promulgated 
by the Towner Rating Bureau. So insistent is 
their desire that the United States Guarantee 
join them that they are said to have offered that 
company a volume of business in reinsurance 
at Towner rates which would more than ex- 
ceed the yearly volume transacted by the com- 
pany provided only that it come into the Surety 
Association. 





F you want to talk to a man who is ob- 

viously, and justly, proud of his daughter, 
just hold converse with John Cochrane, vice- 
president in charge of forgery bonds for the 
National Surety Company. The young lady 
is Miss June Cochrane, who attracted so much 
attention with her performance in Garrick 
Gaieties on the New York stage last year. This 
season she takes a leading part in The Girl 
Friend and again has made a hit. Long Island 
Sketch, a town and country magazine with a 
fashionable following, describes Miss June as 
provocative 
shoulders and gorgeous comedy sense.” Can 
you blame the man for being proud of the lady? 


“The girl with the lissom legs, 


NE of the most informative and unusual 

booklets we have ever seen is entitled 
“The Man at the Wheel—t1oo per cent Driver” 
and is being sent out by the American Mutual 
Liability Insurance Company of Boston. Road 
rules, safety regulations, first aid treatment, 
automobile maintenance and insurance are all 
covered in the publication and it is well worth 
study even by careful automobile drivers and 
experienced insurance men. 


Liquidation Order Granted 
Superintendent of Insurance James A. Beha 
of New York has been granted an order for 
the liquidation of the Fifth Avenue Mutual 
Indemnity Company on charges of insolvency. 





RE-ENTERS GROUP 





Metropolitan Casualty Is Again a - 
Member of Surety Association 





RESCINDING RESOLUTION ADOPTED 





Company Ceases Writing Contract Bonds 
Under Merit-Rating Plan 


The Surety Association of America, at a 
meeting held last week, adopted a resolution 
rescinding its acceptance of the resignation of 
the Metropolitan Casualty Insurance Company 
of New York. This means that the company 
is back in the fold. Furthermore, the Metro- 
politan Casualty, as of April 15, has discon- 
tinued the writing of contract bonds on the 
merit-rating plan which it originated. Presi- 


‘dent J. Scofield Rowe, made a statement to 


THE SPECTATOR which is printed on page 3. 

When interviewed at his office, President 
Rowe made his position clear when he said that, 
as a company official, he would rather write 10 
risks on the selective basis originated by the 
merit-rating plan than write many risks on 
the existing competitive basis. 

The Surety Association has withdrawn its 
objections to the Metropolitan Casualty’s merit- 
rating plan of check alteration and forgery in- 
surance and has also withdrawn objection to the 
company’s blanket fidelity bonds. 

In connection with the fact that the Metro- 
politan Casualty has ceased merit rating of 
contract bonds, it is noted by surety executives 
that the requirements of the Surety Association 
are such that any company, writing a risk at 
a rate lower than the Towner rate for the 
hazard, must file its rate with the Association. 
Members of the Association are then permitted 
to meet that rate if they wish. This problem 
will come up for solution in connection with 
such merit-rated contract bonds as the Metro- 
politan Casualty had in force prior to April 15. 
Edmund J. Donegan Becomes General 

Counsel for Metropolitan Casualty 

Edmund J. Donegan, general counsel for the 
New York office of the United States Fidelity 
and Guaranty Company, has resigned as of 
April 30 to become general counsel for the 
Metropolitan Casualty Insurance Company at 
the home office in New York city. 





Desk Room and 
Private Offices 
Furnished to 
Brokers and 
Agents 





TO BROKERS 
We are Specialists in Accident and Health Insurance for Women 


THE MEACHAM AGENCY, Inc. 


Managers, Times Square Branch, Accident and Health Dept. 
INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City Bryant 


1361 
1363 


Telephone 
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ACQUISITION COSTS 


Surety and Fidelity Plan Submitted 
to Superintendent James A. Beha 


COMMISSION RATES DEFINED 


’ Agreement Reached After National Inves- 
tigation of Points Involved 

The acquisition cost plan for surety and fi- 
delity business, regarding which there have 
been so many meetings and so much comment, 
has finally reached the stage of completion and 
was this week submitted to Insurance Super- 
Tames:-A. Beha of New York for 


_ intendent: | 
Officials of the surety 


review and approval. 
companies have been holding sessions at the 
Hotel Pennsylvania: and other points in New 
York city, and the recommendations of a 
‘special committee from the National Associa- 
tion of Casualty and Surety Agents have been 
"taken into account in drafting the new acquisi- 
“tion cost plan. ; 
‘The rate of commission to be allowed brokers, 
regional agents and general agents has been set 
under the new plan, and the expense limitation 
permitted to branch offices has been determined. 
Under the regulations as submitted to the New 
York Superintendent of Insurance, it is said 
that the commission rates will be as follows: 
Brokers, 15 per cent: regional agents, 20 per 
cent, and general agents 25 or 30 per cent, 
according to conditions existing in the various 
localities. ; 
One of the real_problems in formulating the 
new. acquisition cost plan was to so frame the 
that, the. classification of a rep- 
way camou- 


regulations 
resentative could not be in 


flaged. to increase the commission. rate in any 


any 


case either deliberately or as a result of acci- 
dentally improper designation. The plan is the 
result of a nation-wide study of conditions 
embracing consideration of suggestions ad- 
vanced by State and local surety organizations, 
and it represents the best thought of surety 
brokers, agents and company men. 


W. H. WUNNER MADE SECRETARY 
Is Promoted by Royal Indemnity to Suc- 
ceed John G. Mays 

W. H. Wunner, comptroller of the Royal 
Indemnity Company, New: York, has been 
elected secretary of that organization to suc- 
ceed John G. Mays, who resigned to enter the 
brokerage field. This move was announced 
following the annual meeting of the directors 
which was held last week. 

Mr. Wunner entered the employ of the Royal 
Indemnity in the accounting department in 1913. 
after service with the Frankfort General, and 
has a long and enviable record of achievement 
in the business. He has been successively 
chosen assistant chief. accountant, chief ac- 
countant, comptroller and now secretary of the 
Royal Indemnity. 


Ocean Accident Employees Present 
“Charley’s Aunt’’ 

Employees of the Ocean Accident and Guar- 
antee Corporation, New York, presented the 
play “Charley’s Aunt” last Friday night at the 
Kismet Temple, Brooklyn, for the benefit of 
the Ocean Girls’ Club, a welfare organization. 
For the past seven years an annual entertain- 
ment and dance has been given for this pur- 
pose but this vear it was.decided to make the 
more ambitious effort. The affair was an un- 


qualified success. 
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Fred W. McIntosh, Eastern supervisor at 
Washington, D. C., for the 3rotherhood of 
American Yeomen, has been appointed Iowa 
manager for the Monarch Accident Insurance 
Compan of Springfield and will have his head- 
quarters’ office.at Des Moines. 

Alonzo Gore Oakley, New York city man- 
ager for the United States Fidelity and Guar- 
anty Company, has returned to his office after 
which necessitated his absence for 
Mr. Oakley’s 


.many friends will be glad to learn of his re 


an - illness 
a period of about six months. 


storation to complete health. 
Frederick B. Kellam, United 


torney for the Royal Insurance Company, has 


States at- 


‘been elected a member of the board of directors 
of the Royal Indemnity Company. 

Harry C. Mitchel! has 
j Eastern general agent for the Georgia Casualty 


:Company and 


been appointed 


will have supervision over the 
operations in Pennsylvania, New Jersey and 


Delaware. His headquarters will be in 


Newark office and he will act as the personal 
representative of President W. E. Small of 
the Georgia Casualty. 

National Sureties of 1926, the annual 
revue put on by employees of the National 
Surety Company and its allied organizations, 
will be presented to-morrow evening at the 
Brooklyn Academy of Music, New York city. 

Emil F. Halkey has been elected president 
of the Surety Underwriters Association of 
Milwaukee; J. S. Bartlett has been made vice- 
president, and H. W. Hitchings becomes secre- 
The selections were 
the annual meeting held last week. 

D. B. Lightner has been promoted to the 
post of assistant superintendent of the com- 
pensation and liability departments of the Con- 
tinental Casualty Company and will take over 
the work of Assistant Secretary T. J. Ketcham, 
who was recently appointed resident vice-presi- 
the New York office of this Chicago 


company. 


tary-treasurer. made at 


dent at 


HOLD AGENCY MEETING 


E. A. St. John and M. O. Garner Aq, 
dress Joint Company Sessions 


LOW LOSS RATIO CITED 


National Surety and New York Indemnity 
Representatives Discuss Business Prob. 
lems—Dates of Regional Gather: 
ings 
The National Surety Company has launchej 
a series of twelve regional agency gatherings 
the first of which was held last week at the 
Hotel Commodore, New York city, with the 
New York Indemnity. Company, its 
running mate, as a participant. 


casualty 
The joint ses. 
sion, held on Friday morning, was addressed by 
President FE. A. St. John of the National 
Surety, and M. O. Garner, president of. the 
New York, Indemnity, as well as by depart. 
ment heads and officials of the two companies, 
John L. Mee, vice-president and superintendent 
of agencies for the National, acted as chair. 
A luncheon at noon and a dinner in the 
evening were features of the entertainment pro. 
vided. 


man. 


While the morning event was a joint 
session, the afternoon was given over to sep- 
arate meeting of the two companies’ represen- 
Among those who addressed the joint 
were Vice-Presidents | Thompson, 
Algire and Clark of the National Surety, and 
Vice-President and Agency Superintendent 
Sean and Vice-President Babbage 
et the New York Indemnity. 

President St. John of the National told the 
meeting that while the volume of business done 
by that company in the first quarter of 10% 
was about the same as in the first quarter of 
1925, the loss ratio so far this vear was only 


tatives. 


meeting 


Thomas L. 


32.3. lower than at any time since before the 
war. Capital and surplus were now over $16- 
000,000, he said, and the premium reserve of 
$11,000,000 and the claim reserve of $6,000,000 
are so invested as to return about 5 per cent. 
The National Surety earned $15.48 per share 
last year. President St. John said that: “There 
is no such thing on the books of our company 
as even a single piece of cut-rate business.” He 
also stressed the fact that the National Surety 
and New York Indemnity companies were in 
effect one organization and said that business 
would be done on a better basis than ever be- 
fore. Referring to the New York State in- 
vestigation of contract bonds, Mr. St. John 
said: “In my opinion, the State investigation 
of contract bonds will die away: if, indeed, it 
has not died already.” He also told the gather- 
ing that about 97 per cent of all surety busi- 
ness was being written at rates made by the 
Towner Rating Bureau. 
President Garner, of the New York Indem- 
nity, made a stirring appeal for fidelity and 
surety business from the representatives of his 
company, stating that this was desired by the 
New York Indemnity in order that a proper 
distribution of risk might be attained. He said 
that he wanted to see one-sixth of the 1926 busi 
the New York Indemnity take the form 
and surety lines. 
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ae 


coverages in the New York Indemnity pre 
pany has been such that in January, 1926, sak 
ity and surety volume averaged $1000 per day; 
‘, February it was $2000; in March, $2500, 
and so far in April it has been $3000: The goal 
President Garner is aiming for is $1,000,000 of 
fidelity and surety in 1926. ; eee 
The keynote of the meeting was IT Will, 
and it was the first of twelve educational gath- 
erings to be held by the National Surety Com- 
pany. The New York Indemnity will partici- 
pate in about five of these meetings. The Te- 
gional. sessions have been arranged by Vice- 
President Mee as follows: Pittsburgh, April 
ot, William Penn Hotel; Detroit, April 23, 
Book Cadillac; Chicago, April 26, La Salle: 
St. Paul, April 28, St. Paul: Kansas City, 
April 30, Muehlebach; Dallas, May 3, Adolph- 
us: Memphis, May 5, Gayoso; Atlanta, May 
7, Biltmore; Richmond, May 11, Jefferson; 
Syracuse, May 13, and Boston, May 18, Youngs. 
The home-office party that will travel to 
these meetings consists of President St. 
John: Vice-Presidents Mee, Brown, Thomp- 
son and Algire; Agency Assistant Woodcock, 
and Assistant Superintendent of Agents in the 
feld Osborne. 
Thomas P. Nelson Resigns from Wisconsin 
Department 

Mapison, Wis., April 17.—Thomas P. Nel- 
son, policy insurance inspector in the depart- 
ment of insurance, has tendered his resigna- 
tion to Commisisoner W. Stanley Smith, effec- 
tive May 1. The announcement of this fact was 
made by Mr. Smith on Tuesday. No reason 
is given in the resignation for the action and 
there is considerable speculation about the cap- 
itol over the change. 


Bankers Buy Federal Surety Stock 

A large block of capital stock of the Federal 
Surety Company of Davenport, Ia., has been 
bought through arrangements made by Carlton 
Koeppe & Co.. investment bankers of Chicago. 
Expansion of the company’s business will be 
made’ possible by the sale, and the Federal 
Surety will have about $800.000 additional 
capital and surplus. 


Contract Bonds 

Concluded from page 19) 
story, mates. Fortunately, it is not a true one. 
The woes of the contractors are brought on 
themselves by their inability to guess within a 
million dollars of each other what any impor- 
tant piece of work will cost. When the con- 
tractors get so that they can estimate their costs 
with greater accuracy and allow enough for 
rising costs on a long piece of work the num- 
ber of defaults will be greatly reduced. If 
they would make an effort to reform themselves 
instead of calling upon the surety companies to 
do it for them (while they reform the surety 
companies) and gain somewhere near the same 
skill in their estimates of cost that Contract 
Bond Underwriters have gained in their se- 
lection of risks, the situation that they now 
complain of would clear up immediately. The 
truth is that the wicked bonding companies all 
the time, every day of the vear, are financing 
contractors, aiding them, paying their debts and 
carrying out their defaulted contracts. 








~~ 


“From Maine to California” 


N April 8th, the Inter-State reached its 18th 
milestone. It was licensed in 1908 to operate 
in Iowa, its home state. Since then, new territory 
has been added and today finds the Inter-State 
territory comprised of thirty-four states which 


cover the entire width of the United States—from 








Operating 
in 
ARKANSAS 
CALIFORNIA 
COLORADO 
DELAWARE 
DIST. OF COL. 
IDAHO 
ILLINOIS 
INDIANA 
1OWA 
KANSAS 
KENTUCKY 
MAINE 
MARYLAND 
MICHIGAN 
MINNESOTA 
MISSOURI 
MONTANA 
NEBRASKA 
NEW HAMPSHIRE 
NO. CAROLINA 
NORTH DAKOTA 
OHIO 
OKLAHOMA 
PENNSYLVANIA 
RHODE ISLAND 
SOUTH DAKOTA 
TENNESSEE 
TEXAS 
UTAH 
VERMONT 
VIRGINIA 
WEST VIRGINIA 
WISCONSIN 
WYOMING 




















[nter-State Business 
ee 


Maine to California. 


Inter-State representatives in these 
thirty-four states have countless 
prospects which will eventually mean 
additional dollars to them. These 
prospects include the better class of 
risks among men and women in their 
districts. 


We have a limited number of terri- 
tories vacant in these thirty-four 
states. To those interested in rep- 
resenting this wide awake organiza- 
tion, we will gladly send complete 
details concerning our agency con- 
tract. Write us to-day. 
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Organizing a Casualty Company 


By TERENCE F. CUNNEEN 





‘ “ 


Third Deputy Superintendent, New York Insurance Department 


The following is a summary of the require- 
ments of the law of New York State govern- 
ing the organization of a general casualty in- 
surance company under the provisions of sec- 
tion 70 of the Insurance Law: 

The proposed corporate title of the company 
should be submitted to the department for ap- 
proval, in order that steps may be taken to 
ascertain whether or not it conflicts with the 
name of any company already doing business 
in this State. 

Following approval of the title, the incor- 
corators must publish twice a week, for three 
successive weeks, in a public newspaper desig- 
nated by the Superintendent of Insurance, a no- 
tice of their intention to form the corporation. 

After publication of the notice of intention 
to organize, the incorporators must file with 
the insurance department the declaration and 
charter prepared in accordance with the re- 
quirements of section 70. This charter must 
be approved by the attorney-general prior to 
filing in the department. 

After approvai of the charter by the attor- 
ney-general and its filing in the department, 
books may be opened for subscriptions to the 
capital stock. 

Before a license to commence the transac- 
tion of business is issued by the department, an 
examination of the company is made to verify 
the payment in of its capital stock. The 
examination is made by department examiners. 


CAPITAL REQUIREMENTS 

There is quite a difference in the capital 
stock requirements under the laws of various 
States. Usually the minimum capital require- 
ment is $100,000. Section 70 of the New York 
Insurance Law, which I have herein quoted, 
refers to eleven different kinds of insurance 
which life, health and casualty insurance com- 
panies may engage in. 

Section 12 of the Insurance this 
State, which relates to the minimum capital 
stock requirements reads as follows: 


Law of 


No domestic fire or marine stock insurance 
corporation shall be hereafter authorized with 
a smaller capital stock than two hundred thou- 
sand dollars fully paid in in cash, but nothing 
in this section contained shall be understood to 
relate to the class of corporations provided for 
in articles nine or ten of this chapter. 

No domestic stock insurance corporation shall 
be hereafter authorized to transact the kind of 
insurance business described in subdivisions one. 
two, five, six, seven, eight, nine, ten and eleven 
of section seventy of this chapter with a smaller 
capital stock than one hundred thousand dollars 
fully paid in in cash. No domestic stock in- 
surance corporation shall be hereafter author- 
ized to transact the kind of insurance business 
described in. subdivisions three or four of sec- 
tion seventy of this chapter with a smaller cap- 
ital stock than two hundred and fifty thou 
sand dollars fully paid in in cash if authorized 
to transact any kind of insurance business 
described in one of such subdivisions or a 


smaller capital stock than five hundred thou- 
sand dollars fully paid in in cash if authorized 
to transact the kinds of insurance business de- 
scribed in both such subdivisions. [xcept as to 
the requirements of a minimum capital stock 
for the transaction of the kinds of insurance 
business described in subdivisions three or four 
of section seventy of this chapter every do- 
mestic stock insurance corporation hereafter 
authorized having power to transact business 
under more than one subdivision of such sec- 
tion shall have an additional capital stock of 





This article is extracted from a lec- 
ure recently delivered by Mr. Cunneen 
before the Insurance Society of New 
York. The title of the lecture was 
“State Supervision of Casualty Insur- 
ance” and it contained so much informa- 
tion of general interest that THE SpEc- 
TATOR here offers the fourth of a series 
of extracts from Mr. Cunneen’s remarks. 
Other portions of the lecture will appear 
in subsequent issues—Epitor’s NOTE. 











fifty thousand dollars fully paid in in cash, for 
every kind of insurance business more than one 
which it is authorized to transact. Any cor- 
poration to which this section is applicable shall 
also, at the time of its organization, have a 
surplus equal to fifty per centum of its capital 
stock, which surplus shall also be fully paid in 
tn cash; provided that this requirement shall 
not apply to existing corporations reincorpor- 
ated. 


Minimum Is $100,000 

From the foregoing it will be seen that the 
minimum capital for casualty business is $100,- 
000, with an additional $50,000 for each addi- 
tional line. The minimum for liability or fidel- 
ity and surety is $250,000 and for both liability 
and fidelity and surety $500,000. A company in 
order to write all lines of business required 
would need a minimum capital of $050,000 as 
follows: 


Liability and other coverages specified in 





WUDGUERIOT DF ci.0 se 85-4 -0:0-0. Sree eehendeare-e ebiarb ad $250,000 
PIGerey “ANG CU BEe | iene bl ecere dos ew ele Aas a 250,000 
Accident and health .........ccceceseces 50,000 
ROREIEE cos Sibay Srerarens Wee is eres Ses VINES Cale maar eae 50,000 
TOUS: - 5. Sialoas2.vb Siew Manis Hastie andar 50,000 
RARE oy aleve aiiera-niete ot arastna Ka oo oue tieaeraaaiew® é 50,000 
Steam boiler, engine and machinery...... 50.000 
BRU REO. son -6 nica toa niseos'5 5 oN cass wr ol ecole ewes 50,000 
Automobile and aircraft property damage 

MR PRIOUEIMEER Lirik Sacral Mahe Ral daw iphavwin eeaieaie 50,000 
Sprinkler and water damage.............. 50,000 
Elevator property damage and collision.... 50,000 

GUMEE Loaner ahinditead retusa wees shes $950,000 


SurpLus NEEDED 
A surety company under subdivision 4, sec- 
tion 70, having in its charter the powers given 
by subdivision 4a, namely, credit insurance, 
must have a capital of at least $300,000. 
Many of the States require a paid-in surplus 
in cash at the time of organization. As I have 
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quoted before, section 12 requires a paid-in 
surplus equal to 50 per cent of the capital stoc 
which shall also be fully paid in in cash. The 
great expense of commencing business and the 
strict requirements in relation to the unearne/ 
premium reserve make heavy burdens upon ney 
companies and a substantial surplus is needed 
and should be required. 


H. K. Metcalf and H. J. Fagan Appointed 

F. Highland Burns, president of the Mary- 
land Casualty Company, Baltimore, announces 
the appointments of Henry K. Metcalf ang 
Harry J. Fagan as resident managers of the 
Boston office. 

Mr. Metcalf is a graduate of Brown Uni- 
versity. He has connected with The 
Travelers for some years, the last twelve year; 
with their Boston office. He was assistant 
manager in the casualty division of The 
Tarvelers. 

Mr. Fagan was an insurance broker in Bos- 
ton and was later connected with Hinkley & 
Wood. In 1616 he went with Simpson, Camp- 
bell & Co., and became manager of their bond- 
ing department. When the branch office of 
the Maryland Casualty Company was opened 
in Boston in 1921 he was made manager. 


been 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1925 


(Condensed from Statement of 
U.S. Treas. Dept.) 
Admitted Assets. ..... $7,297,020 
Capital.........c0.. BR 
Surplus ......s6s0000+ Cae 
Twelve Years of Steady Growth 
Prompt and Dependable Service 

to Both Patrons and Agents. 





We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 
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Earthquake Hazards and Insurance 
(Concluded from page 4) 

seasaw movement. Less than a minute after the first shocks were 
felt in Boston the streets were filled with wondering people, many of 
them frankly terrified. Newspaper offices were bombarded with in- 
quiries, as were the various college observatories, the weather bureau 
and other information points. ‘The telephone operators, many of 
them forced to fight panic and hysteria as switchboards trembled 
before their eyes, struggled valiantly with the flood of calls, but 
were soon swamped with the unprecedented press of business.” 
Thus the optimistic assumptions of the Harvard professor of a few 
weeks previous were thrown into the discard by the facts of actual 
experience. 

In more detail, according to the Boston Herald, ‘‘the shocks 
were felt the worst in South Boston, along the Charles river em- 
bankment and in a dozen other places comprising made land. In 
these localities there was real panic.”” ‘This is precisely the point 
emphasized by Dr. Godfrey of the Engineering Foundation, who, 
by means of carefully constructed maps, has shown the areas of 
Boston which comprise a large proportion of made land, including 
practically all of the wealthy Back Bay district. But Dr. Godfrey 
has also emphasized the danger of panic and the practical importance 
of removing a large population rapidly from the congested portion 
of the city. That his apprehension had not been overdrawn is 
proven by the experience related in the Herald, that “‘tenants rushed 
from buildings, here and there women became hysterical and screamed. 
In some of the apartments and hotel buildings along the river bank 
and in the Back Bay hotels men and women ran into the streets, 
many scantily clad as though running from a fire.” Another ac- 
count in the Herald stated that ‘‘panic conditions prevailed at the 
Exeter theatre in the Back Bay as a result of the quake. ‘The house 
was filled to capacity when the tremor was felt, and in the subse- 
quent excitement it was a wonder that there was no loss of life. The 
house was in darkness while a motion picture was being shown, when 
suddenly and inexplicably the whole theatre seemed to be rocking 
from side to side. ‘To add to the confusion, the organ suddenly 
stopped and the sound of crashing glass as several windows were 
broken gave the impression that a fire had started in the building. 
The danger was accentuated when some timid girl in the gallery 
yelled ‘‘Fire!’’ which caused a wild stampede for the door, in which 
many women fainted. 

According to the Herald also “‘the shock on February 28 was 
the tenth shock of any importance felt locally or generally in New 
England. But there had been no less than two hundred seismic dis- 
turbances of both a minor and major nature since 1638. Four severe 
earthquakes have visited Boston and its vicinity since its settlement. 
The greatest vibration occurred on November 18, 1755, the shock 
being felt from Chesapeake Bay to Nova Scotia, and was more 
Hundreds of chimneys were razed and 
great damage caused to property.” But the earthquake of 1925 is 
referred to as the greatest experience in the Boston section since 1755. 
The record of Boston earthquakes has been as follows: 


1638—Severe shock in Plymouth felt in Boston. 

1643—Severe shock in and about Newbury. 

1663—Severe earthquake felt in the Province of Quebec, and in 
a less degree in New England, including Boston. 

1727—A disturbance rather of severe intensity felt in Newbury 
and Lynn. 

1755—Boston’s greatest earthquake of record. 


severe just south of Boston. 





1870—Shock felt all over the New England part of the United 
States. State House slightly jarred and walls of one building moved 
three inches. 

1904—Tremor felt throughout Greater Boston and in Maine. 

1923—Slight tremor reported from Groveland and vicinity. 

1925—-Jan. 7 earthquake previously referred to affecting East- 
ern Massachusetts and adjacent parts of New Hampshire, Rhode 
Island and Connecticut. 

The earthquake was felt severely at Manchester, N. H.; and also 
in the Island of Nantucket, where buildings were shaken and rocked 
on all parts of the island, while the sea, which had been calm, was 
very rough while it lasted. At Bangor, Me., the city hall was rocked 
by the quake and like effects were experienced in the Berkshires. 
In Malden in the Strand theatre women collapsed in the jam and the 
audience made a wild break for the exits when the first earthquake 
tremors were felt. A like experience occurred in a theatre in Arling- 
ton. Prof. Daly again is quoted this time as having said that “‘he 
wanted the public to be reassured about possible dangers from more 
severe shocks”. He said that “‘the two shocks this winter were the 
first he had felt during his eighteen years of residence in Cambridge.” 
If a man is to predict earthquakes on his personal experience the 
outlook for practical results in seismology is certainly discouraging. 
Likewise if one disregards the facts of the situation to give easy 
assurance to the public the outlook for the science of seismology is 


- hopeless. 


Of real value are the observations of Prof. John Duncan, head of 
the Department of Astronomy at Wellesley College. He pointed 
out that the earthquake was of greater intensity than the quake of 
January, believing, however, that its center was many miles from 
Boston. He declared that it was very unusual to have two earth- 
quakes so closely together in this part of the country. He concluded 
that it was possible that the earthquake belt of this region might be 
changing its course. 

IT have quoted some of these observations in full to emphasize the 
crudity with which views are advanced concerning the true nature 
of a hazard which affects the life and property of an immense popu- 
lation. Insurance companies can probably do more than any other 
agency to bring the truth home to the people concerned. But of the 
first importance is the work which is being done by the Engineering 
Foundation, which rests upon sound principles of scientific research, 
serving the sole purpose of ascertaining the facts and communicating 
the results to the public. 

The Boston Transcript under date of March 2, 1925, accurately 
observes that ‘‘Boston is definitely in the earthquake zone. It is 
placed there by no scientific discussion or deductions, but by the fact 
of two earthquakes within the course of two months. Neither of 
these earth tremors were serious in their effect upon property, though 
not entirely harmless, but they had a disturbing effect upon the people. 
Saturday’s disturbance had not been predicted. It came as much 
of a surprise even to the scientists as the earthquake of January 7, 
and nobody really knows when the next one is coming—if ever there 
is another.” 

In a telegram to the Transcript from Quebec, March 21, there is 
record of an earthquake in that region of such intensity that it set 
buildings to trembling and frightened the populace following the more 
severe shocks of three weeks ago. It lasted only a few seconds, 
but it was most noticeable in the St. Lawrence and Saguenay valleys 
in the parishes of Baie St. Paul, Murray Bay, St. Simeon, etc. 
Following the earthquake tremors of Februray 28, there were recur- 











THE SPECTATOR 


Thursday 





Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 


Representing 
Fidelity Phenix Fire United States Fire National Fire of 
of New York of New York Hartford 


a ~ eae of Hart- ww wed of New Amsterdam 


ew Yor Casualty Co. 
.~* of New State of Penn. Indemnity Company 
or’ 
National Union of York 


Stuyvesant of New of America 
Pittsburgh BROKERS’ LINES SOLICITED 

















Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 











MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 











Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








A.SIGTENHORST,F. A.1.A. 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 





Actuarial 














COPELAND and COTHRAN 
CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 

















JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 

165 BROADWAY NEW YORK CITY 














E. L. MARSHALL 
CONSULTING ACTUARY! 
Hubbell Building 
DES MOINES, IOWA 














T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA. 














F. M. SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 














HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK F. HAIGHT, President 
INDIANAPOLIS 


OMAHA DENVER DES MOINES 








ABB LANDIS 
CLARENCE L. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE. 








Actuarial 
GEORGE B. BUCK 
ACTUARY 
Specializing in Employees’ 
Benefit and Pension Funds 
25 SPRUCE ST. NEW YORK 








nn 








L. A. GLOVER & co. | 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 

















SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA, 














Adjuster 











SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ONT. 














Statisticians 











Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle - any job 
where the use of tabulating machines or comp- 
tometers is desirable 


Phone: BEEKMAN 1461 ¢ 


81.Fulton St. New York City 











24 











April ' 


=— 


rent dis 
lasted « 
reports 
The sh 
thirty-o! 
ing stec 
Rapids. 
An | 
observa 
17, 19 
which | 
less tra 
drawn 
the Ex 
New E 
1630 1 
of peri 
for any 
dated | 
sugges! 
quoting 
an inf 
quakes 
an unr 
predic! 
also th 
in the 
logical 
give C 
activit 
An 
earthq 
by Ch 
part o 
or fille 
gineer 
to yle 
future 


Natio 
ance” 
ciatio 
Insur 
for 

presic 
sity ( 
Falve 
“Hov 
Nuge 
Hon. 


Insur 











lursday 





| 




















April 22, 1 926 


THE SPECTATOR 





Miscellaneous Insurance 








rent disturbances for several days in this district. “The present shock 
lasted only five or ten seconds, depending upon the locality. First 
reports of the earthquake came from the harbor front in Quebec. 
The shock was next reported by lighthouse keepers at Port Neuf, 
thirty-one miles up the St. Lawrence river. A government ice-break- 
ing steamer felt a sharp tremble while working near the Richelieu 
Rapids.” 

An excellent account of earthquake dangers with many practical 
observations was printed in the New York Times of Sunday, May 
17, 1925, illustrated by a map showing the four principal faults to 
which unquestionably the seismic shocks in this region are more or 
less traceable. 
drawn most of his information from the records and publications of 
the Engineering Foundation. ‘The account included a record of 
New England earthquakes, illustrated by a chart covering the period 
1630 to 1925. The chart does not indicate a well-established line 
of periodicity, or a 100-year period, and seems to furnish no ground 
for any theory or prediction entitled to credit. A letter to the Times, 
dated May 18, 1925, from Paul E. Tivnan of Fordham University, 
suggests the need of a more practical scientific study of earthquakes, 
quoting the previous authority to the effect that “‘seismology is as yet 
an infant science.”’ He observes that “‘the forecasting of earth- 
quakes with any degree of accuracy as to time and location is as yet 
an unrealized ambition of seismologists, so that the term ‘earthquake 
prediction station’ is not justified.” The writer of the letter states 
also that ‘for a period of over three years he has personally assisted 
in the interpretation and tabulation of data from just such seismo- 
logical records.” He finds fault with the neglect of Mr. Clark to 
give credit to organized efforts of a number of universities whose 
activities should be recognized by the general public. 

Another and still more valuable account concerning New England 
earthquakes was printed in the Boston Transcript of July 18, 1925, 
by Clifford Orr. It includes a map of Boston, showing how small a 
part of the city is on solid ground and how large the area of artificial 
or filled land. He emphasizes the principles worked out by the En- 
gineering Economics Foundation and methods of research most likely 
to yield valuable results. These are here included as useful for 
future reference: 

1. Obtain earthquake terrain maps of the cities of this area. 

2. Determine how transportation should be carried on in such 
areas. 

3. Study the possibilities of organized warning, particularly from 
the viewpoint of the use of the radio. 

4. Study the methods of communication under such conditions. 

5. Have the most competent men on building construction under 
conditions of earthquake shock determine what buildings are safe, 





Metropolitan Brokers Dine 
(Concluded from page 15) 


seph, Herald-Tribune, 
ization ?” 


The article is by Evans Clark, who seems to have - 


how new buildings should be built, and how existing buildings can 
be made safe to meet these conditions. 

6. Apply our existing knowledge of the effect of earthquake 
shock to the existing public services and to the machines of the cities. 

7. Develop this, particularly in regard to the pipes and cables 
through which gas, water, waste and electricity go. 

8. Organize knowledge of the assembly and transportation of 
food necessary to prevent famine being added to fire, destruction and 
other suffering. 

9. Develop all organized knowledge possible of the use of chemi- 
cals under these conditions of fire. 

10. Study the experience of the war in the use of chemicals in 
transportation of drinking water and develop them for use in condi- 
tions in this area. 

11. Organize all possible uses of chemicals for destruction of 
waste and sewage. 

12. Examine, in the light of Tokyo and of our general knowl- 
edge of the use of oil in the cities, the relationship of oil to earth- 
quake hazard. 

13. Study to provide against death from exposure or cold in 
this area. 

14. Determine the manufactured articles required and how they 
may be used. ; 

15. Determine the functions to be carried on by these profes- 
sional services. 

16. Determine the conditions in terms of this population and 
not of other populations. 

The article concludes with the statement that ‘‘while all of the 
foregoing may sound rather alarming it is rather reassuring. We 
know that we are not earthquake-immune. We know that we are not 
a city constructed in the best possible manner to withstand a shock, 
great or small. We also know that we can properly construct and 
that information is at our very hand if only we wish to use it. For 
no other reason than in the light of all the sciences, to observe, record, 
test and transmit, was the Foundation established.” 

I conclude the present discussion with a reference to the Merri- 
mack Valley earthquake of October 10, 1925, which it was claimed 
had been predicted a year ago, although this has since been disputed. 
The New Hampshire earthquake was of V or VI intensity. At 
Ossipee, N. H., the shock was so severe that the session of the Su- 
perior Court was interrupted for five minutes while a heavy rumble 
was heard. At Wolfeboro, N. H., persons ran into the streets in 
alarm. At Sandwich, N. H., minor damage was reported. 

Finally, mention may be made of an extremely valuable discussion 
of the Boston earthquake hazard in the Boston News Bureau and 


the Wall Street Journal of Friday, July 17, 1925. 
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turned from their Mediterranean cruise on the 
Aquitania, arriving in New York. Saturday, 
April 10. Mr. Blackburn proceeded immediately 
home and was at his desk as secretary of -the 
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Emmet C. .May, president of the Peoria Life 
Insurance Company of Illinois, has been named 
by the mayor of Peoria as one of a committee 
of three to have charge of the construction of 
the proposed convention hall to be erected by 
the city of Peoria at a cost of about one mil- 


vice-president 
Prudential 





American Life Convention Monday morning 
thoroughly rested and glad to be home. Dur- 
ing his absence he visited the Maderia Islands, 
Gibraltar, Granada (Spain), Algiers, Nice, 
Monte Carlo, Tunis, Palermo, spent a week in 
egypt, five days in the Holy Land and visited 
Constantinople. Athens, Cataro, Venice, Syra- 
cuse, Rome, Florence, Milan and Paris and 
London, and sailed from Southhampton for 
home April 3. 
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Industrial Insurance Operations During 1925 
By WiLLt1AM THORNTON 
HE accompanying tabulation, in com- can grasp, almost in a glance, a gratifying im- the item is unimportant. Taken together with 
pact form, shows the composite 1925 in- — provement in every respect. Moreover, any ex- the business lapsed, we have a very negligible 
dustrial insurance operations of twelve ecutive who is desirous of knowing how closely amount of involuntary terminations in unhappy 
en companies, which carry over 90 per cent of the his own company’s operations follow the trend contract with a great outpouring of voluntary 
ae total industrial insurance in force in the United of the preponderant mass of the nation’s indus- terminations. The impermanency of industrial 


States. The year’s history, depicted in high 
relief, presents an arresting spectacle to the 
eye of the casual observer, no less than it does 
> to the thoughtful mind of the company execu- 
tive. The significance of the compilation, how- 
ever, lies not so much in the several imposing 
items from which the net result is drawn, as 
it does in the relation they bear to each other. 

The new business written represents 27 per 
cent of the companies’ total insurance in force 
on December 31, 1924: But it is increase with 
which industrial insurance concerns itself, in 
keeping books, as well as in its method of com- 
After charging off all 
terminations, and taking into account business 
7 written and revived, and the almost inconsider- 
able “nominal” increase, which is brought about 
by the graded death benefit in infantile policies, 


pensating its agents. 


trial insurance is enabled easily 


company’s experience against this 


Ratio of— 
New insurance written to insurance in 
force December 31 of previous year 
Death losses paid to mean insurance in 
fOree GULINE VEAP oso cesinccewcceceus 
Insurance lapsed to new _ insurance 
written 
Insurance 


revived to insurance lapsed 
Insurance lapsed to insurance written 
and revived (net lapse) 
Gain in insurance in force............ 


NoTE.— 
renders and expiries.) 


Quite obviously the proportion of death losses 
paid has nothing to do with the actuarial ques- 
is a bearing. 
to two questions—(1) What percentage of the 


tion of actual 


merely the ratio of losses by death to the com- 


(Lapsed business in this table 


to test 


table. 
— Year —— 
1924 1925 


0.85 
59. 45 
11.6 25 
50.5 3 
BY 


to expected mortality. It 


the 
efficiency of his management by checking his 


includes sur 


policies has long been a tragically impressive 
feature of the business. 


The decline of 11.5 


points in the lapse ratio from 50.5 per cent in 


1924 to 39 per cent last year, while highly 
gratifying, raises the question of cause. 


Inasmuch as a further study of the experi- 
ence of the companies at the polar extremes of 


73 the group, the largest and the smallest included, 


revealed that neither diverges widely from the 
trend of the group ratios during either year, it 
seems implausible that company management 
affected the lapse ratio to any appreciable ex- 


tent, but rather that the movement is influenced 


by forces without the business. - 

















The first theory to suggest itself was that the 
concurrent economic situation undoubtedly has 


Accordingly answers were sought 


« the companies made a clear gain of 16 per cent panies’ mean exposure. Considered separately, United States’ population was employed as 
5 insurance in force. This gain wage - earners, the class from 
results almost entirely from a which industrial insurance de- 
combination of two factors—(1) A TABLE SHOWING THE INDUSTRIAL INSURANCE OPERATIONS rives the bulk of its patronage, 
a larger writing of new business OF TWELVE COMPANIES DURING 1925 during 1924 and during 1925, with 
and revival of old, and (2) an Insurance in force December 31, 1925...........0--0eeeeeee $11,055,643,283 due allowance for immigration 
improvement in the lapse ratio. Insurance in force December 31, 1924.............- eee eeees 9,507,651,531 and emigration? and (2) How 
A year ago, the writer made a Gites: Sak StigtiFabicd Th LORGES so cdc wccce uecscsoeavteyen $ 1,547,991,752 does the wage level of 1924 com- 

similar study of the combined in- fies eee Cee. dcavs'ecuwinns Sebivwsevnshonses $ 2.644,136,830 pare with that of 1925? 
dustrial transactions of the com- Pastries! LOCVEGE ooonc.bsc eee nent aeaarroseuaneaoereos 299,273,456 According to the United States 
panies comprising the group at Wetec: SUCROCOSE . ccc ch wtcwccss namenewasumeatwaweneedaee car __ ea Department of Labor, in Octo- 
present under survey. A com- 6 ee ere mre rrr rT eer ee oe rer rere $ 3,044,148,732 ber, 1924, 2,537,912 persons were 
parison of the several ratios men- or a Seta asia a aid CHO ee I I $ 79,082,639 employed in industrial trades of 
tioned, as between the years 1924 Insurance lapsed, surrendered and expired. . 1,165,850,699 eleven classifications and one mis- 

on All other termiMations. . oon. cccccccsccesec 251,223,642 1,496,156,980 . 
and 1925, is interpolated in the Fs od CEES, : cellaneous group, and in October, 
sil text. With this table under his $1,547,991,752 1925, the identical classifications: 
eve, the student of the business showed a total of 2,930,660 pers- 
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The employed industrial 


sons on the payroll. 
wage-earners represented slightly more than 2 
per cent of the Nation’s population during the 
former year, and two and one-half per cent dur- 
ing the latter, with an allowance for a net in- 
crease of a little more than one and three-quar- 


ter millions in population. The number of 
persons employed in agrarian pursuits and their 
earnings were excluded for the patent reason 
a very inconsiderable portion of farm 
protected by weekly premium in- 


that only 
laborers are 
surance. 
The answer to the second query was based 
upon a survey of union workers only, distrib- 
uted through 66 principal cities, and covering 
78 trades. During 1924: the index number of 
union rates of wages per hour was 228.1; the 
index number of the cost of living, 170.7; and 
the relative purchasing power of wages as 
measured in living cost, 133.6. During 1925: 
the index number of union rates of wage-earn- 
ers per hour was 237.9; the index number of 
the cost of living, the relative purchas- 
ing power of wages as measured in living cost, 
137.1. Thus while the cost of living has risen, 
there was a concomitant increase in the dollar’s 
purchasing power, and a still proportionately 
Inasmuch as 


173-5; 


larger advance in the wage rate. 
the premises upon which the answer to the 
question is predicated are incomplete, statistics 
dealing with unorganized labor not having been 
included because they were unavailable, it fol- 
lows that the answer itsélf is inconclusive. Yet, 
it seems to be indicative, and is corroborated 
by the everyday knowledge that the average 
wage-earner, whether union or non-union, is 
better off in way than he was a few 
years ago, and commands higher remuneration 


every 


for his services. 

And, if .the original assumption, that amelio- 
rated economic conditions reflect themselves to 

large extent in 
tions, then the companies may view the pres- 
ent outlook optimistically. According to the 
Cambridge Associates, industrial employment is 
on an upward trend. There is a decided in- 
crease in demand for all kinds of skilled labor. 
Only in ten States—Maine, New Hampshire, 
Ohio, Indiana, Wisconsin, 
Arkansas, Oklahoma and Texas—is a surplus 
As one eminent economist 


industrial insurance opera- 


lowa, Tennessee, 
of labor noticeable. 
has expressed it, the present restrictive immi- 
tariff around wages. 
There will be no immediate influx of laborers 


gration law is a wall 
irom other countries, with a consequent aug- 
mentation of the supply in the United States, 
and a diminution in the wage level. 


New Hampshire Commissioner 
Reappointed 
John E. Sullivan, of Somersworth, Insurance 
Commissioner for the State of New Hamp- 
shire, has been reappointed to that post by Gov- 
ernor John G. Winant and council. Mr. Sulli- 
van is a Democrat, while the governor and 
Republican. The 


council are Commissioner 


strictly enforced the “Blue Sky law” during 
his term and has saved the people of the State 
f thousands of dollars. 


hundreds 





PRUDENTIAL ITEMS 


Several New Districts Laid Out in 
Brooklyn 








MANY PROMOTIONS ANNOUNCED 





Jersey City District Divided—Warren, O., 
Gets Addition to Staff 

The rapid growth of Division “B” has 
caused the creation of several additional large 
districts, two of which became operative on 
April 5, from the Brooklyn City territory. 

This has necessitated the appointment of two 
new superintendents. William J. Ellis, assist- 
ant superintendent of Brooklyn Number 12, 
and Henry Mehlman, assistant superintendent 
of Brooklyn Number 7, were selected and pro- 
moted to the positions. Judging from their 
splendid records as assistant superintendents, 
they are expected to meet the requirements and 
exceed the allotments assigned to their super- 
vision. 

So long had the Harrisburg Number 1 dis- 
trict held first place in Division E in the issue 
of monthly income policies that it comes ‘as 
something of a surprise that they are now 


trailing Superintendent George P. Kunkel- 
mann’s Pittsburgh Number 3 district. The 


margin of leadership, however, is small. 

The assistant superintendent who has a 
greater number of monthly income policies to 
his credit than any other in the division is a 
Harrisburg Number 1 man—Ira W. Rider. 

With the appointment of Harry J. Strok- 
man to an assistant superintendency at Leban- 





Samuel Bunker was a life insurance agent. 


Strong. 


Sam said, “I’m a salesman and nothing more. 
agent has been spoiled by an insurance education. 


on, Pa., the people of the community will }, 
served by four assistancy staffs. Strokman 
has had considerable experience and has spent 
his entire Prudential career in Lebanon and its 
vicinity. 

George E. Graham, of the Toronto Number 
2 district, has been promoted to an assistant 
superintendency. He entered the Prudential 
service as an agent in the Toronto Number » 
district on February 15, 1919, and aggressive. 
ness and ability to produce consistently haye 
won the promotion. 

Frederick O. Stibben has been promoted ty 
the position of assistant superintendent in the 
Winnipeg district, effective April 5. Stibbey 
first entered the Prudential service as an agent 
in the same district in April, 1925. He soon 
became one of the leaders in the matter of pro. 
duction, not only in his district, but also jn 
the Canadian field. 

Owing to the increased volume of business 
in the Detroit Number 2 district the service of 
an additional assistant superintendent was 
needed. Recognition was given the good work 
of Agent William O. Libbey, of that district 
and he was advanced to that ‘position. 

Although Agent Harry G. Franklin has been 
with the Prudential but a few years his 
achievements earned for him promotion to 
assistant superintendent in Milwaukee Number 
3 district. 

Continued demonstrations of his ability and 
loyalty earned for Agent Herbert P. Kohl- 
mann, of Racine, Wis., promotion to assistant 
superintendent in that territory. 


Assistant Superintendent Earl Bennett, after 





New Series 


7. EDUCATION vs. IGNORANCE 
By WiLtiamM ALEXANDER 


So also was Clarence 
Many a good 
My job is simply to 


unload life insurance on all the people who can be persuaded to buy.” 


Watch me work! 


Clarence said, “My ambition is to serve my fellow men wisely and 
well. To that end I must understand my business. I must get an insurance 
education and become a trained expert, otherwise I shall never become 2 


professional life underwriter.” 


Sam succeeded for a time, for he had a commodity of great value to 


offer. 


But the misfit policies he placed were soon abandoned, and his 


customers were so badly served that after awhile no one would do business 
with him. So he threw up the sponge and sank out of view. 

Clarence found it rather hard to keep the wolf from the door while he 
prosecuted his studies, but he soon gained experience and expertness and 
began to make money. And as he gathered round him an army of satisfied 
clients, he prospered greatly and accumulated a substantial fortune while 


he was still a young man. 


APPLICATION ' 
A word to the wise is sufficient—or ought to be. 
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building a very favorable record in the New- 
burgh, N. Y., district during the past seven 
years, has been transferred to the Gloucester 
detached office of the Salem, Mass., office. 
There is no doubt that Mr. Bennett will prove 
a formidable addition to the New England 
Division. 

John A. Sloane of the Boston Number 1 
office has again been promoted to assistant 
superintendent in that district. On two previ- 
ous occasions Mr. Sloane has seen fit to re- 
linquish the assistant superintendent’s position ; 
and as he has the capabilities of the office, he 
will continue successfully. 

Agent Carl A. Niesner, of the Holyoke dis- 
trict, has been transferred to the Lynn, Mass., 
district. During his three years of Prudential 
service Mr. Niesner has made a favorable rec- 
ord and will prove a valuable addition to 
Superintendent G. W. McManus’ staff. 

Agent Patrick W. Ducey, of Holyoke, after 
making a good record during his short stay at 
the point, has been transferred to the Pittsfield 
district in the same capacity. 

Agent Joseph P. Ryan, of Mauch Chunk, 
Pa. (Hazleton, Pa., District), and Arthur C. 
Willwerth, of Reading, Pa., recently completed 
ten years of continuous service and received the 
Silver Badge and Certificate of the Prudential 
Old Guard. 

Division “E” is congratulating Edward A. 
Roberts upon his promotion from an agency in 
York, Pa., to an assistant superintendency in 
the newly formed Darby, Pa., district. 

Due to the growth of the business in the 
Warren, Ohio, district, it was necessary to ap- 
point an additional assistant superintendent, and 
in view of the splendid record of Agent Glen 
R. Berry he was selected to assume this posi- 
tion. ; 

A group insurance case on the employees of 
the Gas Machinery Company of Cleveland, 0., 
was recently closed by Agent R. O. Amund- 
sen, of the Cleveland Number 3 district. Agents 
M. B. Rose and R. L. Crissev, of the Cleve- 
land Number 4 district, were also successful 
in closing a group case on the employees of 
the Bashaw-Oakland Motor Company of Cleve- 
land. 

To Agent John A. Crowley, of the Ravenna 
staff, detached of the Warren, O., district, goes 
the honor of leading Division “F” in indus- 
trial for the first quarter of this year. His ser- 
vice with the company dates from October 5, 
1925, and from his showing it is evident that 
he will be listed well up among the company’s 
leaders at the close of the year. 

On Monday, April 5, a superintendency 
known as Jersey City No. 2, was established. 

Arthur F. Williams, former assistant superin- 
tendent in the Jersey City district, has been 
appointed to take charge of the new superin- 
tendency. He began as an agent in Jersey City 
in July, 1905, later was promoted to assistant 
superintendent and in recognition of his faithful 
service and creditable record has been advanced 
to his present position. 

Charles W. Martin, agent at Hoboken, N. ie 
has been advanced to the position of assistant 
superintendent in that district. 






Prospects 


The subject of prospects is one of the great- 
est importance to the solicitor, but it does not 
appear to involve any considerable difficulties. 
When we think that life insurance is almost 
an universal need, it would seem that there can 
be no lack of persons favorable to solicitation 
Indeed, there are masterful men in our 
maintain that adult 
for life insurance and that the 


for it. 


who male 


business every 
is 2 
least likely may be successfully appealed to on 


Accept- 


prospect 


some ground or through some motive. 
ing this aspect of the situation, they act on the 
principle of Lacroix, the French Prefect of 
Police, who believed every man to be a crim- 
inal until he was proved to be honest. Such 
find their only embarrassment in the 
plethora of prospects. They have but to make 
those upon whom they prefer to 


agents 


choice of 
work. 
However, there are not a few agents who 
experience serious difficulty m securing a con- 
In all probability 


stant supply of prospects. 

the root of their trouble is to be found in a 
cause which accounts for many of the fail- 
ures in our business—and this is lack of 
thoughtful observation. They don’t look for 
prospects with their eyes open. They don’t 
think about the matter with their brains at 
work. 


The agent whose mind is constantly alert to 
everything that may affect his business dis- 
cerns likely cases for insurance where another 
The difference 
man’s mind is 


may see nothing significant. 
lies in mental attitude. One 
habitually adjusted to the idea of life insur- 
ance, so that it responds to the faintest clue, 
whilst that of the other awakens only to the 
most obvious indications. 

The business blocks of any city bristle with 
A new building or 
evidence of new liabilities. Improvements are 
indicative of prosperity. <A 
stock may be made the means of placing busi- 
ness insurance with a concern in the same line 
as the bankrupt. Crepe on a door will prompt 
the wide-awake agent to call on every man in 
the block. 

A single copy of any metropolitan Sunday 
paper should furnish enough prospects to keep 
an agent busy for weeks. They are to be found 
in the news columns, the society gossip, the 
financial and real estate sections, the advertis- 
ing pages, and, in fact throughout the publica- 
tion. The portion of the paper which is most 
commonly resorted to for this purpose is the 
It is the poorest field 
be stated 


suggestions. new store is 


sheriff's sale of 


marriage announcements. 
imaginable, for reasons which will 
later. 
On 
current 
front page of which is announced in display 
tvpe the tragic death of a business man in an 


A live agent would ascer- 


the writer’s desk at this moment is a 


copy of an evening journal, on the 


automobile accident. 
tain before bedtime who were this man’s inti- 
mate friends, and would call upon them with- 
out delay. 

At short intervals the newspapers contain 
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accounts of the funerals of prominent citizens 
in which the names of pallbearers and principal 
mentionted. One could hardly 
Almost 


mourners are 
wish for a better list of prospects. 
equally promising are the announcements of 
births and engagements. 

So rich are these sources that in some agen- 
cies one man regularly extracts from them 
enough prospects to keep a numerons force of 
field men constantly busy. 

The trouble with the average 
he cannot see a prospect unless he comes out 
in the open and proclaims himself, whereas the 
“gent ought in frequent instances 
a man as a prospect for life insurance before 
the man himself realizes it. 

Some time ago all the dailies An- 
eeles contained simultaneously accounts of a 
real estate purchase involving nearly $3,000.- 
ooo by a resident of the city. Everyone knows 
that in such transactions a comparatively small 
cash payment is made and a large obligation ‘is 


agent is that 


to recognize 


of Los 


assumed. Life insurance is as clearly indicated 
as blue mass in a bilious attack. 

An agent called on the purchaser the dav fol- 
lowing the announcement, and upon the sec- 


ond interview secured his application for $100,- 
000. The examinations extended over ten days 
or more, and at the end of the time no other 
representative of a life insurance company had 
Think of it!. In a_city 
agents. only one had 


appeared on the scene. 
containing hundreds of 
recognized a prospect in such circumstances! 

There are scores of other similar indicators 
available, and they point to prospects of the 
very best kind. But it is not necessary to go 
so far afield. There are alwavs prospects at 
one’s very elbow. An agent told the writer a 
hard-luck story. Boiled down, it amounted to 
this: He was playing pinochle with his next- 
door neighbor one night when a doctor called 
to examine him for life insurance. 

As a matter of fact, the agent who has one 
register the 
prospects. 


name on his policy nossesses 
nucleus of an unlimited supply of 
The registers of some highly successful solicit- 
ors show that each policy was directly trace- 
able to one previously placed. This kind of 
business represents the greatest returns for the 
energv expended. 

If any one doubts the plentifulness of pros- 
pects, let him make a straight canvass for sever 
hours each day of a week. He will secure 
enough material to supply him with sixty days’ 
This is one of the most effective 
The degree of 


closing work. 
ways of securing prospects. 
success attained will depend upon the tempera- 
ment and qualifications of the agent. The adept 
at approach cannot adopt any better method of 
secking prospects than the straight canvass... 

Let us close this phase of the discussion with 
an admonition. 

Don’t depend upon the lazy man’s prospect. 
He is everlastingly looking for the rare man 
who wants life insurance. Such an agent is 
not a salesman. He is merely an order clerk. 
The office can send one of the bookkeepers out 
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Writing Casualty Insurance 
Fidelity and Sur ety Bonds 









































What the 63rd Annual 
Statement Shows 


Assets of $368,818,073. 


FINES 


































Policyholder’s reserve (Massachusetts P| 
| standard) of $316,383,808. Ne) 
iss Other liabilities $21,922,459, including ae 
Rs, policyholders’ dividends of $11,250,000 4 
GA payable in 1926 3 
iN | G 
Qt Surplus Assets $30,511,805; 9.6 per NY 









Bi cent. of the general policy reserve. 
fi) The John Hancock Mutual writes all 






AS SAL aw 
COR eS 9 CES 


forms of Life, Endowment and Term policies 
for Business and Personal Protection, Joint 





Life contracts, Total Disability and Double yy 
Indemnity, all the new forms of Group, i) 
Wholesale and Payroll Deduction, as well as a 


Annuity contracts in various forms. 




















sn Our organization is prepared to arrange Vows 
es life insurance protection to meet any need os) 
4a and specializes in the requirements of par- (5) 
wl ticular conditions and inheritance taxes. fi 
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A Strong 
Company 
Over Sixty 
Years in Busi- 
ness. Liberal 
as to Con- 
tract, Safe 
and Secure in 
every Way. 
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INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. E. Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Youno’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance 
specially adapted for the use of the underwriter, student and busi. 
ness man. It has been adopted as a text-book by Yale University, 
In the Tu1rp EpiTIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Edition, 424 pages - $3.00 


Insurance Office Organization 


Managements and Accounts 
By T. E. Youne, B.A., F.R.A.S., and RicHARD MAsTERs, A.C.A, 


Second Edition—Revised 


This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr, 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
Youn, and are elaborated in succeeding chapters by Mr. MASTERS. 
The general, life, fire,smarine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
_— present bookkeeping methods. It contains 150 pages and is 


ound in cloth, 
Price, post paid,$1.75 


Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.50 

















Accountancy. By Francis W. Prxtey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 


Pitmans Secretary's Handbook. A complete secretary's 
manual prepared by HERBERT E. BLAIN. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
— (Second Edition, revised, omitting joint stock secretary- 
ships.) 





Price, post paid, $1.50 





Principles of Marine Law. By Lawrence Duckworts. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 

Price, post paid, $2.25 





Office Organization and Management. By Lawrence R. 
DicksEE, M. Com., F.C.A., and H. E. Bain. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 
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to write a case of that sort. All you should 
look for in a prospect is a man who may in 
reasonable probability be interested in life in- 
surance. You are not half-way efficient unless 
you have confidence in your ability to do the 
rest. 

Before touching on specific methods of secur- 
ing prospects I will summarize the general con- 
ditions which should characterize men whom 
we seek to insure. 

1. Married men and widowers are more 
favorable prospects, as a rule, than men who 
have not been married, and this regardless of 
age. 

2. Men of permanent occupation, with good 
salaries or in independent business of a stable 
character, are the most desirable prospects. 
Those whose positions are uncertain, whose 
business is speculative, or whose incomes are 
derived from commissions, will generally be 
averse to assuming fixed and continuous ob- 
ligations, or, which is worse, will lightly in- 
cur obligations with little likelihood of meet- 
ing them. 

3. The health of the prospect is, of course, 
a matter of the utmost consequence. A little 
thoughtful observation and tactful inquiry at 
the outset may save a great deal of time and 
trouble. 

4. Age is an important consideration. Be- 
ginners are apt to think that young men are the 
best prospects. This is a mistake. The chances 
of success will be greater with men who have 
business and domestic liabilities to protect, men 
who have reached mature age and have heen 
successful. The most promising prospects are 
to be found among men between forty and 
sixty years of age. 

5. The inexperienced agent unwittingly pits 
himself against the most difficult cases by seek- 
ing men who are uninsured. Much more likely 
prospects are to be met among men who have 
shown their appreciation of life insurance by 
taking substantial amounts of it. 

6. Connection is a valuable factor. The se- 
curing of an application depends upon the crea- 
tion of confidence which it may be difficult to 
effect in the case of an entire stranger. Look 
for prospects among your acquaintances. or 
among men who are known to your friends or 
policyholders. When you have lived in a com- 
munity for a few years it should be possible to 
establish some kind of link or connection be- 
tween yourself and most of the prospects whom 
you approach. 

There is such an abundance of prospects 
from which to make choice that you can well 
afford to exercise intelligent discrimination in 
your decisions. By applying these six tests to 
every name that you take under consideration 
you can discard and accept with good judg- 
ment. A few weeks’ practice in this method 
of gauging possibilities will reduce it to a habit, 
the maintenance of which must save you a 
great deal of valuable time and keep you work- 
ing in much more profitable channels than you 
could find by haphazard pursuit of prospects. 

Of the numerous methods of securing pros- 
pects we can consider but a few of the best. 
There is no more effective medium than your 
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policyholders. If, when you deliver a policy, 
you make it clear to your client that the com- 
pany pays commission in consideration of your 
writing the business and looking after it as 
long as it remains in force, he will be prepared 
for your later calls and will credit you with 
having his interest at heart. Under the cir- 
cumstances it will generally require no more 
than a hint to induce him to give you a tew 
introductions to his friends. 

Whenever you write an application through 
such means call at once on your policyholder 
and thank him for his aid. Whilst fulfilling 
the demands of common courtesy you will also 
be advancing your interests. In the nature of 
things your client will derive self-satisfaction 
from having promoted your success and will 
endeavor to repeat the experience. Policyhold- 
ers frequently become enthusiastically active in 
helping agents when the latter take tactful ad- 
vantage of the relationship. 

The “straight canvass” is an excellent way 
of obtaining prospects for the agent who is 
energetic, self-possessed, nimble witted and 
ready of speech. The man who is adapted to 
“raw soliciting,” as it is sometimes called, will 
average one live prospect, at least, for every 
hour’s work, and in three days will have accu- 
mulated fifteen or twenty. As the attitude and 
tactics suitable to this sort of work are differ- 
ent from those necessary in closing, the agent 
who employs the straight canvass should de- 
vote three or four days at a time to prospect 
getting, alternately with ten days or two weeks 
to closing. 

The straight canvass may be modified in sev- 
eral ways to reduce the waste time and energy 
involved in its crude form. The agent may 
work through an office building or among a 
certain class of professional men with the as- 
surance that the majority of the persons he will 
see can pay for insurance and have an intelli- 
gent appreciation of its value. 

A still further modification of the straight 
canvass, and one which almost removes the 
method from that classification, is contrived by 
making a list of substantial business and pro- 
fessional men from a directory, and by in- 
quirv, applying to each name the six tests of 
desirability which have been enumerated. This 
system is practiced with great success by many 
agents in large cities. As a rule they have 
several good sources of information, such as 
medical examiners, bankers, clubmen, members 
of stock exchanges, boards of trade and simi- 
lar organizations, with wide circles of acquaint- 
ances. The form letter—of which we shall 
have more to say hereafter—is often used in 
connection with this plan of getting prospects. 

The newspaper is an excellent source of 
prospects to the thoughtful agent, especially if 
he has some general knowledge of business 
affairs. But the average agent looks for his 
material in the most obvious quarters, such as 
the list of real estate transfers, records of 
mortgages, marriages, births, etc. The names 
derived from these announcements are disad- 
vantageous because so many canvassing lists 
are compiled from them. 

The application of life insurance to purposes 
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of business protection is a comparatively new 
development of our work, but one which offers 
a fine field for the agent who will specialize. 

The agent who follows this line of effort 
should always be on the lookout for individ- 
ual applications among members and employees 
of concerns which he solicits for business in- 
surance. By doing so he may counteract the 
sole disadvantage of this kind of work, which 
is the length of time usually occupied in reach- 
ing a decision. 

Prospects for small amounts of business in- 
surance are quite generally neglected. Never- 
theless, the need is greatest among this class 
and they can readily be made to see it. Nume- 
rous copartnerships in every city are conducted 
on a few thousand dollars of capital without 
a cent of surplus. The death of one of the 
partners, and the withdrawal of the money 
representing his share of the business, almost 
invariably result in serious embarrassment, if 
not dissolution of the firm. 

An agent working in a business community 
can find no better avenue for lis energies than 
copartnership insurance. He will encounter 
few competitors systematically engaged in this 
direction: prospects are plenteous and the prop- 
osition applies to an unquestionably existent 
need. 

It may not be out of place to express a word 
of warning against the tendency to look afar 
and in secluded places for prospects. Most 
agents go about the matter as though they were 
detectives and the prospects in hiding, instead 
of being everywhere, and the best very often 
nearest at hand. 

The following method will prove effective in 
suggesting many prospects who might other- 
wise be overlooked. Let the agent repeat x 
number of specific purposes of life insurance 
thus: 

“Life insurance will provide for the educa- 
tion of children; will secure a daughter’s in- 
dependence for life; will promote a business 
man’s project to retire at a certain time: will 
assure the professional man of an income after 
his talents have begun to wane; will perpetuate 
the teacher’s salary when he has become super- 
annuated: will supply executors with means to 
discharge the inheritance tax; will cancel the 
mortgage or other indebtedness; will strengthen 
credit by safeguarding against the contingency 
of death, etc.” 

After each statement ask yourself: “Who 
among the persons I know needs this character 
of protection?” 

[The above was extracted from the book, 
“Practical Pointers.” by Forbes Lindsay, 


published by The Svectator Company. It is an 
excellent manual for life insurance agents.] 


Industrial Accident Conference 

James J. Davis, United States Secretary of 
Labor, will soon issue a call to the Governors 
of the several States inviting them to be rep- 
resented at the three-day Industrial Accident 
Conference which will be held this summer in 
Washington, D. C. Plans for the meeting are 
going forward rapidly and the dates of the 
sessions will probably be July 14, 15 and 16. 
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Want a Magnetic Personality? 


One professor advertises that he can furnish a 
magnetic personality for $3.00. We admit that 
we cannot. 


We will get right on the job with you in an 
effort to help you build up business in the ter= 
ritory you select. We will issue your policies with 
dispatch and will pay claims without delay. We 
will offer you a range of prospects from age one 
day to seventy years, women accepted on the 
same basis as men, and risk assumed on persons 
having slight physical impairments or engaged 
in. hazardous occupations. 

We cannot magnetize your personality but we 
can give you honest=to=-goodness cooperation of 
a brand that makes it pay to 
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The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
_— Than $400,000,000 in Force 

















Royal Union Life 


Insurance Company 


Des Moines, Iowa 


STRONG AND PROGRESSIVE 





Paid to Policyholders, 
EE ee $21,000,000.00 


Insurance in Force as of 


Dec. 31, 1925.. .... .$148,281,904.00 





A. C. Tucker, President 


C. D. Costello, William Koch, 
Secretary Vice President 











ILLUSTRATE YOUR ARGUMENTS 
FOR LIFE INSURANCE! 





When you want to pave the way to a successful 
canvass; 


When, at first, you cannot reach a prospect 
personally; 


When you find it hard to concentrate his attention; | 


When your arguments must be followed up 
forcefully ; 


Then— 


USE THESE NEW LEAFLETS! 


Confidential Notes 

The Gateway to Contentment 

A Look Into Their Future 

To Fit Every Man and Every Pocketbook 
Give This Man Your Confidence 


Appropriate drawings and persuasive text matter’, 


make these folders bring the real message of life 
insurance home to each man and woman. - Prices 
are: 

Sample copy, 10c; 50 copies, $2.75; 100 copies, 

$5; 500 copies, $20; 1000 copies, $35; 5000 

copies, $140. 


Send for a sample set of these leaflets, 50c. 


You Should Also Use 
THE THREE BEST SELLERS IN LIFE INSURANCE! 


I. Taking His Place 
II. Anticipation 
III. Guaranteeing His Education 


These form a group of graphic folders that emphasize the 
main services performed by life indemnity, and cover Life 
Insurance in General, Long Term Endowments and 
Monthly Income, and Children’s Educational Endowments. 
Prices are: 

Sample copy, 10c; 50 copies, $2.50; 

100 copies, $4.50; 500 copies, $18; 

1000 copies, $30; 5000 copies, $120. 


These three leaflets sold together at reduced rates, prices quoted on 
application. 


SECURE NOW, BUT—HOW ABOUT THE FUTURE? 


This is the title of a pictorial folder that does not mention 
life insurance but presents a picture and points a moral 
that convinces the reader of the need for adequate protec- 
tion. This leaflet, like two or three others above mentioned, 
has a special die-cut cover and, when opened, tells the entire 
story in a few words. Prices are at the rate of $35 per 
thousand copies. See quotations in various quantities above. 


Send 90c for sample copies of the nine new leaflets mentioned in this 
advertisement. 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 


INSURANCE BUILDING 
CHICAGO 
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The Folly of Fear 


By WILLIAM 


C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville. 


Of all the things that can help to mar the 
success of the debit man, I am forced to be- 
lieve that there is none so harmful as fear. 
More sales are lost through fear than pos- 
sibly through any other cause. Because of the 
fear in the heart of the agent, many a good 
prospect is passed up. Every debit man 
should make up his mind to fear nothing but 
God. There is nothing to be gained by fear 
of any kind. On the other hand, the agent 
who is filled with fear is actually robbing 
himself. Do not forget that the fearless agent 
is the one who collects a big debit and reaps 
a good salary as a result, while the agent of 
fear is fearing that he is going to make a fail- 
ure—and he is. 

The agent who fears others really doubts 
himself and the very moment that he doubts 
himself he is done. The agent must have an 
abundance of optimism, pep, and energy and 
enthusiasm, and unless he has, he is doomed 
to failure. And you can mark this truth down 
where it can not be forgotten: The fearless 
agent is always a success. 

Another reason why agents should not al- 
low fear to get the upper hand of them is that 
it is fatal to any good cause—a deadly poison 
to human beings and human undertakings. 
Agents should constantly remind themselves 
of this fact: The agent who is fearful ad- 
vertises in his face in unmistakable terms 
that he is about ready to “flop.” And the ad- 
vertisement is worse than the actual “flopping.” 
It is worse because when people once get the 
wrong impression of us, it is hard to erase 
that impression from their minds. Whenever 
people once get it into their heads that an 
agent is fearful, they will finally wind up by 
classing him as a They do this 
rightly, too, because the man who does not 
have courage enough to see a thing through is 
entitled to that name. Do not get into that 
It might be well for all agents to ask 
themselves these few questions to see what 
kind of an answer they are able to get: What 
do I fear? Why do I fear it? What can I 
do to overcome it? What have I done to 
fears? Do my fellow agents 
have enough fear to he noticeable? If so, am 
I in their class? Am I gaining control of my 
fears or are they getting the best of me? 
When will I start to be a fearless agent? The 
answer to the last question heing NOW; the 
agent should have no difficulty in answering 
the others and solving his difficulties. 

As a good exercise for agents, there is noth- 
ing better than fighting to dispel fear. Per- 
haps the agent may be fearful about calling 
Many 


ee 
SISSY. 


class. 


overcome my 


at homes and ringing the door bell. 
people are and this is really a human weak- 
ness. The only man who is entitled to be 
afraid of ringing the door bell is a man with 
a proposition that can not stand a rigid in- 
vestigation. If there is anything that can 
stand the most rigid investigation of any kind 





it is insurance. Agents can do nothing better 
than to have people turn the searchlight on so 
that they may be able to discover some of its 
truths. 

One of the main objections to fear is that it 
deadens the will. There is not much hope for 
the man with a powerless will. Everything 
depends upon the power to “will” for a thing. 
The man who wills determines that he “will” 
do what he has in mind. The great Panama 
Canal once existed in the will, but it was not 
worth anything until that will was executed. 
And it is certainly an axiomatic truth that no 
man should do anything to harm his motive 
power. Destroy the will power and you de- 
stroy the dynamic energy that makes achieve- 
ment possible. By all means, the debit man 
should respect his will to the extent that he 
will do nothing to deaden it. Keep it alive 
and active and it will grow. stronger with the 
passing years. 

The consoling thing about all this thing we 
call “fear” is that we usually fear something 
that never happens. And this causes us to get 
stranded and lost over something that can 
never come true. Those vexatious plagues 
that we look for and anticipate so anxiously, 
those aggravating, irritating things that we 
are continually expecting very, very seldom 
show up. And it is the unexpected that puts 
a blindfold over our left eye and causes us to 
wander around in the valley of indecision and 
inactivity. But to the agent who fears some- 
thing that may never come true, I would ask 
this question: What have you to fear? You 
can do what thousands and thousands of other 
agents are doing. What other men have done, 
you can do, and perhaps a little better; but 
until you throw this extra 
burden known as fear overboard. And re- 
member this: You are a much bigger man 
than you may think yourself to be and to 
prove that there is truth in this statement; 
start out now, forget your fear instincts and 
work for all you are worth. And the man 
who works for all he is worth will soon find 
it necessary to work harder and harder be- 
cause he will continue to be worth more and 
more tec the organization and to the human 


you never will 


race. : 

Fear has so many disadvantages that it would 
be indeed difficult to begin to enumerate them. 
However, it can he truthfully said that it will 
wreck a business or ruin a name. It is the 
thief that lurks in a man’s conscience and steals 
from him his greatest and most priceless 
heritage, his self respect. The conscience has 
always been the abiding place of fear, and it 
must be chased away from its abode by a warm 
heart full of love for the debit and the pro- 
tection of the industrial class of people. This 
should cause the agent to realize that he is in 
the greatest game in all the world. And there 
can be no doubt but what real, manly work is 
the greatest gloom chaser in the world. If 
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you have any fear, do not let it develop into 


the so-called “inferiority complex.” I am not 
much of a believer in this so-called modern 
day “gossip” about the various kinds of com- 
plexes, but I do believe that it is almost next 
to impossible for a man to make himself 
superior when he only permits himself to think 
with a one-cylinder brain. It takes more of 
the six-cylinder brains to be able to function 
properly. The agent who uses his time to 
always think on gloomy subjects and all kinds 
of failures without thinking in an analytical 
sense will actually develop what some people 
call an “inferiority complex.” “As a man 
thinketh in his heart, so is he” has always 
contained a great nugget of truth and is one of 
the very best cures in the world for the pessi- 
mistic thinker. 


Ten Commandments of Western and 
Southern 
In a special ordinary bulletin the Western 
and Southern Life Insurance Company of Cin- 


cinnati issued the following ten command- 


ments: 


THE OrpINARY TEN COMMANDMENTS 

1st Commandment: Thou shalt not neglect 
thy solemn duty to write thy one or more Or- 
dinary applications per week, for thou wilt: be 
rewarded. 

2nd Commandment: Thou shalt not waste 
thy time producing business that endureth no 
longer than the chaff which the wind bloweth 
away. 

3rd Commandment: Thou shalt collect full- 
premium deposits so that thy business may be 
built on a rock, and when the winds of ad- 
versity come and the rains of poverty descend, 
it shall remain in force. 

4th Commandment: Thou shalt not labor 
in vain by writing only small policies, for the 
insured will not hold him guiltless that pro- 
tecteth his family in vain. 

sth Commandment: Remember thy night 
calls, to make them wholly. Six days and 
evenings shalt thou labor and do all thy work. 

6th Commandment: See thy policyholders 
and thy prospects; that thy days may be long 
in the business which thy company giveth thee. 

7th Commandment: Thou shalt not jeop- 
ardize thy business by asking thy applicants 
for a deposit of but two or ‘three shekels of sil- 
ver. 

8th Commandment: Thou shalt not en- 
danger they clients by failing to deliver them 
promptly to a medicine man for examination. 

oth Commandment: Thou shalt not steal 
thy prospects’ confidence without having made 
a thorough study of thy business and thy pros- 
pects’ insurance needs. 

1oth Commandment: Thou shalt not covet 
thy neighbor’s house but shalt write more Or- 
dinary and prosper thyself. 


P. S—t11th Commandment: Get More Or- 
dinary. 


Not Enough Life Insurance to Pay 
Funeral Expenses 
“Although life insurance has existed as an 
institution in America for three-quarters of a 
century, the per capita insurance carried to-day 
is less than $1000,’ Hugh D. Hart, New York, 
told the April dinner meeting of the Philadel- 
phia Association of Life Underwriters at the 


Bellevue-Stratford. “Last year 400,000 Amer- 
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icans died, the average funeral expense per 
person being estimated at $1200. It is thus 
shown that the American people paid $480o,- 
000,000 to die, and this is almost seven times 
the total insurance the deceased had in force. 

“There is no excuse for the American people 
to carry less life insurance than the sum re- 
quired to bury their dead. If we employed in 
buying life insurance the amount we waste, we 
could increase our life insurance two and one- 
half times; if we used for life insurance one- 
half what we spend on luxuries, we could add 
to the life insurance we now have in force 
more than $130,000,000,000. 

“Yet there is a success side of life insurance: 
Last year 54,000,000 persons paid $3,500,000,- 
000 in premiums to maintain in force $72.000,- 
000,000 life insurance. The income of the 
American people is approximately $60,000,- 
000,000. We thus used almost 6 per cent of 
our total income for life insurance. 

“There is an important significance to 
America in the fact that this widespread dis- 
tribution of life insurance is helping America 
to attain the ideal of economic independence 
for her people. The war was brought on be- 
cause of Germany’s desire to annex the terri- 
tory of some of her neighbors and add to her 
wealth. The combined wealth of France and 
Belgium at the time Germany started war was 
approximately $70,000,000,000. 

“In other words, Germany in 1914 sent her 
soldiers thundering across Europe, armed with 
cannons, to annex a couple of nations worth 
less by $2,000,000,000 than the life insurance 
estates that America has peacefully annexed 
through the efforts of soldiers armed only with 
their rate books. An empire of life-insurance 
estates has been annexed in America that will 
enrich her citizens during the next few decades 
to an amount equivalent to one-fifteenth of 
the developed wealth of the entire world and 
to one-fifth of all the property in the United 
States. 

“But life insurance,” he concluded, “means 
most to the life of the Nation in its construc- 
tive service to the American home. Whatever 
other uses may be found, its central purpose 
is now and always will be to throw the mantle 
of financial protection around the home.” 


Federal Union’s New Policy 


In response to repeated requests received 
from the insuring public for a whole life policy 
at the lowest possible cost on the level premium 
basis, the Federal Union Life Insurance Com- 
pany, of Cincinnati, has decided to issue the 
preferred whole life policy. 

This policy will be issued only to select risks 
such as business and professional men, heads of 
departments, those in supervising capacities, 
skilled mechanics, etc., where no occupational 
hazard is involved; and only upon the passing, 
by the applicant, of a first class physical exam- 
ination in every respect. 

No policies will be issued for less than $5,000. 
First year premium payments must be on the 
annual basis. Subsequent premiums may be 
paid either half-yearly or quarterly, but never 

monthly. 
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The age limits are 20 to 55, male risks only. . 


The premiums are payable during the life- 
time of the insured. This policy has values 
guaranteed in case of discontinuance after the 
second year, either in cash, paid-up insurance 
or extended insurance. It also provides for 
loan values after the second year. 

The policy further provides for the instal- 
ment provision and the life annuity option, as 
is found in the regular whole life policies. 


WESTERN AND SOUTHERN NEWS 


Presidents’ Week Results in Big Business 
for Cincinnati Company 


Sixteen years ago, on the fourth of April, 
the Board of Directors elected W. J. Williams 
president of the Western and Southern Insur- 
ance Company, and it was to commemorate this 
event that every agent was asked to unite in 
the greatest field demonstration, the week of 
April 5, that the company has ever attempted. 
It was called President’s Week, and resulted in 
a total writing of $7,800,000. Every man who 
qualified with $6,000 for the week received an 
appropriate acknowledgment in the form of a 
handsome framed certificate of appreciation 
signed by the president. 

The leading assistant superintendency in or- 
dinary net issue for 1926 is O. L. Hissam, 
Akron. 

The leading agency in ordinary net issue for 
1926 is A. Guba, Gary. 

The leading ordinary district for the year is 
Ashtabula under Superintendent B. P. Diffily. 
The industrial leader is Pontiac under Super- 
intendent V. B. Riggs. 

Assistant Superintendent FE. Lee, Granite 
City, leads in low arrears for the first quarter. 
Agent L. E. Ban, Toledo North, leads the 
agents in this respect. 

Division “E” held a rally in Chicago at Ho- 
tel Sherman early in April, which was attended 
by 350 field men. The principal speaker was 
Director of Agencies H. Thomas Head. The 
division was divided into two factions headed 
by Superintendents Eastwood and Lamson, to 
fight for supremacy during President’s Week, 
April sth. The latter captain’s forces won out. 

The company’s leading district in joint re- 
sults for the first quarter is Detroit-Grand 
River under Superintendent W. D. Davis; the 
leading Assistant Superintendent is A. W. 
Skelly, Pontiac: the leading agent is Louis 
Dalbor, Lakeview. 


The Value of Health to Successful 
Underwriters 

Health is so all-inclusive that I will confine 
myself principally to the physical aspect. 
Although the automobile and numerous modern 
inventions save us energy and time, it is up to 
the individual to satisfy his basic desires. We 
cannot get away from the needs of our bodies, 
and never will. Of course, there are individual 
differences as to the amount of exercise and 
work we can do. There are 18, 16, 12, 8 and 
4 hour workers. If we are to serve humanity 
effectively we will always need hemoglobin in 
our blood. We are all red-blooded men but 
we have to start right now taking a thorough 
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physical inventory for the months of wo 
ahead of us. In spite of ill health and impair. 
ments in childhood and youth, Roosevelt fy 
came a robust leader of men. If we follow hig 
example, success will follow us without 4 
shadow of doubt. 
First of all we have to practice some of th 
simple facts we know about health. Life # 
precious. Most important is the simple well 
balanced diet. What you eat is what you ape 
A young man once asked John Adams, 
you believe that life is worth the living?” 
President, turning around in his chair, replied 
“Young man, that all depends on the livep? 
A laxative menu consisting of vegetables, ¢ 
coarser foods, fruits, very little meat, fish 
and the free use of water between meals is ing 
dispensable. Pastries, stimulants such as bes 
long to the moonshine category, or coffee nd 
tea, condiments, cigarettes and cigars, are no 
beneficial or necessary to any normal individug 
who is anxious to be an optimum producef 
year in and year out. a 
Besides these destructive factors, it is welf 
to avoid excesses of high protein foods such 
as meat, eggs, and beans. We know w 
enough that many people overeat, get sick, 
then upon recovery do the same thing againg 
Experience should. teach us to apply our knowl 
edge, if we only stopped to think a moment. : 
Without exaggeration, over 90 per cent of 
all diseases are caused from the excesses and) 
wrong combinations of food taken into the 
stomach. Literally we dig our graves with our 
teeth. Instead of being young and in the prime? 
of life at 60, most of us are waiting for the 
call of the Great Beyond. By living the right 
kind of useful life there is no reason why we? 
shouldn't live to be 100 or more and still be) 
useful. 
If you want to keep well—strong, healthy; 
efficient—you must know how and what to eat? 
and apply the common-sense rules of hygiene 
The body is a machine that demands certain 
qualities and quantities of food, and only under? 
favorable conditions will the human mechanism; 
enable you to produce the most efficient work, 
We must eat intelligently for health and effie 
ciency and not primarily to satisfy a ravenous) 
appetite. ; 
Keeping our human machines in physical cols. 
dition through some form of beneficial exercise] 
Proper exercise promotes pef= 
fect tissue repair. Here we have it. Why 
not, for this reason alone, gradually get into! 
the habit of exercising vigorously? We should! 
take time to exercise, in view of the fact thaty 
the results are most gratifying in production,” 
exalted feeling, buoyancy of spirit, and in- 
creased power mentally and physically. 4 
The latent power of the brain is used but] 
little, scientists tell us. The same is true off 
our physical power. It isn’t necessary to have: 
over-developed muscles. Sound internal or] 
gans and. good health is the objective. A chaift) 
the weakest link. Both the? 
muscles and the brain must be exercised to) 
produce the best results. A muscle can be 
developed almost beyond imagination, but that} 
is not always feasible. 
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